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A PURELY MUTUAL ORGANIZATION 


NEW YORK LIFE INSURANCE COMPANY 


(Incorporated under the Laws of New York) 
346 BROADWAY, NEW YORK, N. Y. DARWIN P. 
SEVENTY-SEVENTH ANNUAL STATEMENT 


Securities at Market Value as furnished by Insurance Department, State of New York 


ASSETS LIABILITIES 

ME CALE pcedis. hosardvadisiace elesdis Rais ORS a bale wae came werde $8,362,881.00 ORC ROO a ache Wa saree ne ace eee whee 
MN NNOR MURANO 6a aaa) dicta a @ wired WIE S Wial Ora Aree Rae ae 183,722,805.92 Other Poned Esanmisics 5... oc eaes aug cclevadwes cca 
RRR So 2 dcx Be Gia: ek nisi sina Wer Ol tele aaa ole were aaa einen 164,305,141.17 Premiums, Interest and Rentals pee. Suwanee 
OE ME IT ARAN sg 5K 6 sac Bg Gas wa aCgr WiRe! € er miele aleie a ole < Bare 2,301,000.00 Taxes, Salaries, Rentals, Accounts, etc. weroai hats 
mainetty Bonds and Victory Notes... .... 5 6.06 46 cccncectsces 120,628,900.00 PGERETUNGL MONOD. . 5. coc cn void ind dicacwemesaacrecs 
Government, State, Province, County and Municipal Bonds 155,439,933.50 Dividends payable im. 1922... 0... cc ceccncccterccnses 

271,524,487.07 Reserve for Deferred Dividends................-200:- 
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MN rare Seaceee rea eto tas a so Shas we sew acerachc xia OA AH REA ES 
Tacstiecied and Deferred Premiums: «...606 60kcécwicese cs 


Interest, and Rents due and accrued, etc.............---- 12, 280, 399. 90 








KINGSLEY, 
Balance Sheet, January 1, 1922 


Reserves, special or surplus funds not included above..... 


President 


"*** §03303,179.00 
15,960, 196.20 


Total. AEC $952,632, 138.80 ce es 
Paid to ar on iia of Policy- aera dadie 1921. $124,308,409.00 
Loaned Policy-holders during 1921 under Policy Contracts 40,871,382.00 
Loaned on Farms during 1921 15,004,330.00 
Loaned on Mortgages for housing purposes during 1921 9,646,991.00 
Loaned on Business Property during 1921 ; ; , : ‘ 11,358,909.00 
The earning power of Ledger Assets, including Cash in —"y aimed 0. 16% during the year. 
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MONTPELIER, VERMONT Purely Mutual 


“THE BEST INSURANCE IN THE 


WORLD” 





‘Vermont is famous the world over for its mountains of 


eet 
\ Syed granite and marble. These enduring qualities of strength and 
‘ . W gre, stability have also made famous the National Life Insurance 
ORLY. 4 Company, whose investment composition rests upon a bedrock 
be ¢ foundation of equal solidity. For seventy consecutive years, 
“TaBLisHe? through wars, panics and epidemics it has applied the actual 


market test to its asset valuations and has maintained 


reserves according to the highest standards required by any 


Insurance Department. 
real opportunity.” 


An agency with the National is a 
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UP TO THF. MINUTE! 














The Reliance Life prides itself on always being strictly ‘‘up-to-the- 
minute.” . 


From time to time we have pioneered various new features into the 
field of life insurance. 


Today as the product of years of experimentation we have to offer you: 


THE 
PERFECT PROTECTION 
POLICY 


It is a policy with a human appeal! 

In it is combined full life and accident and health protection. Under 
this regime we can and do provide accident and health insurance for at least 
one-third less cost than regular casualty companies. 











A policy containing the sulphitic features we have introduced gives you 
‘‘the something different’’ to talk to your prospects. 

It will stand the test of grilling competition—and come out victor. 
Time has proved that. 

















AND— 


Our agency contracts are more than liberal. 





How about a connection? 


RELIANCE LIFE INSURANCE CO. 
of PITTSBURGH 


Farmer’s Bank Building 


PITTSBURGH PENNSYLVANIA 
= L_ .- 


afl al al eal ei 
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Lesson in Parish House Fire 


Steam Pipes Near Wooden Beams Cause Two 
Blazes in Same Structure 


ONTACT between steam pipes and wooden 
beams is believed to have been the cause 
of a fire which swept the top northerly sec- 
tion of the St. Paul’s Parish House. New 
York, a few days ago. The fire occurred 
about 5:30 in the evening in one of the 
rooms on the top floor used as a girls’ lunch 

; room and dance floor. The fire was at first 
Sipposed to have been caused by spontaneous combustion in 
Tags left by painters who had recently finished varnishing the 
iterior of the room. Careful investigation of the beams, how- 
wer, revealed that the charring had commenced some time 
#0, and when the steam pressure had been considerably in- 
freased above normal the wood beams burst into flames. A 
fife occurred in the same building three weeks ago supposedly 
atom the same source. An eyewitness of the second fire states 
tat there was a column of fire around the steam pipes, but so 
fpid was its spread that within three minutes the entire 
Miiterior was ablaze. The rapidity of the fire was no doubt 
a elerated by the newly varnished flooring. 
: The St. Paul Parish House was a three-story structure 
with a brick basement, heavy brick walls, floors double one- 
inch on woodbeams spanning from wall to wall. The rooi 
Monsisted of wood on wood purlins and wood trusses, while 
ihe stairs were slate and iron in brick shafts with wooden 
Moors, The building was put up about thirty years ago, and 
Mas been occupied as general offices of the Trinity Corporation, 
etgy house, lunch room for men, pool room, another lunch 
oom for girls, and small area room for dancing. 


Damage was confined to the northern section of the top 
floor. The entire interior and contents of the room where 
the fire started was gutted. All the wooden window sashes 
and frames were completely consumed, and the roof, including 
the heavy wooden trusses, will have to be replaced. The stone 
lintels and facings around the windows either fell or were 
so badly damaged that replacement is necessary. The lower 
floor contents, mainly furniture and fixtures, were badly dam- 
aged by water, which was lessened to some extent by the 
wire lath and plaster ceiling. 

BricK CONSTRUCTION GooD 

The fire emphasizes the importance of good brick interior 
In this instance, while the entire in- 
terior of one section is consumed, no fire reached the south 
side of the building. The one opening in the wall (leading 
to the stairway) served as a vantage point for the firemen. 
The wooden door at this opening was consumed, and had not 
the firemen responded so quickly no doubt the fire would 
have communicated to the balance of the building. All open- 
ings of this character should be protected by labelled doors 
In the absence of such a door, 


fire walls as fire stops. 


approved for vertical shafts. 
at least a kalameined door should be installed. 

It is not unusual to find all stone trim badly spalled after 
a fire, but in this instance stone columns 6-inch square built 
around window openings were reduced to one inch or two 
inch as in thickness. The balance are in such a deplorable 
condition that they will be removed. 

Underwriters have never ceased to warn property owners 


(Continued on page 15) 
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Handy Guide Makes New Record 


Earlier Than Ever Before With 


Most Information as to Greatest 


Number of Companies 


On March 27, the first supply of copies of the 31st an- 
nual issue of the Handy Guide to Premium Rates, Appli- 
cations and Policies, for 1922, that standard publication whose 
usefulness is so widely recognized by agents, was received 
from the binders, enabling The Spectator Company to estab- 
lish a new record of early publication, by not only issuing the 
first book of its kind, but by making it available to companies 
and their agents earlier in the year than ever before. 

The Handy Guide this year is more complete than ever, an 
added feature being the terminal reserve values on ten and 
fifteen payment life policies and the ten, fifteen and twenty- 
year endowment policies on the modified preliminary term basis 
(Illinois Standard) American Experience with interest at three 
and one-half per cent. The net annual premiums and reserve 
values for $1,000 on the twenty-payment life and twenty-year 
endowment types of policies, with the first year full pre- 
liminary term and term the 
American Experience basis, with interest at both three and 


modified — preliminary on 
three and one-half per cent; also for whole life policies on the 
preliminary term basis, modified by the New Jersey law of 
1920, and life, twenty- 
payment life and twenty-year endowment policies, according to 
the Select and Ultimate table, 3 and 3% per cent, are given. 

The Handy Guide also contains new rates, values and policy 


reserve values for ordinary 


forms issued since the publication of the 1921 edition. 


» 


1590 Paces, Bur lirs Pocket 

There are over 1590 pages brimful of practical information 
for life underwriters, with full copies of one or more policies 
issued by each of 179 life insurance companies, together with 
the warranties and agreements contained in the application 
blank. The book is, however, so compact that it may be car- 
ried in the coat pocket. 


Premium Rates, PoLiciEs, SURRENDER AND LOAN VALUES 

Disability and double indemnity clauses are presented ver- 
batim in connection with the policies of companies incorpo- 
rating these features in their contracts. 

Premum rate tables, participating and non-participating, are 
given for various types of policies in the different companies, 
together with annuity (immediate and deferred), term, joint- 
life and partnership rates. 

Surrender values 
payment life and twenty-year endowment policies, showing cash, 


are tabulated on whole life, twenty- 


paid-up, extended insurance and loan values, year by year, for 
twenty years. 


Other important features contained in the Handy Guide 
are monetary and mortality tables, and tables showing the net 


premiums and reserves for the principal kinds of policies in use 
on both the Combined and American experience mortality 
tables, at three, three and one-half and four per cent interest. 


Valuable information is contained in the Handy Guide regard. 
ing the amount of insurance granted for each five cents of 
premium paid weekly on industrial policies. ; 

As usual, three supplements to the Handy Guide will x 
issued in 1922 at intervals of about three months, to enable sub. 
scribers to obtain data as to such new policies as are promul- 
gated from time to time. 


INDISPENSABLE TO LIFE AGENTS 
The 1922 edition of the Handy Guide is indispensable ty 
companies and agents alike. Its presence in the hands of ap 
agent will help to close many difficult cases. A prospect who 
several companies 
agent is at a dis 
advantage, unless he knows what those before him have offered, 


has already been canvassed by agents from 
is often a hard proposition to sell; and the 


The Handy Guide will help him in just such an emergency ty 
prove facts to the satisfaction of his customer. 


SELF-INDEXING ADVANTAGES OF THE HANDy GUIDE 

It is really a Handy Guide. All the data relating to any one 
company are presented together, and can be found by one 
reference. The book is SELF-INDEXING, as the companies are 
arranged in alphabetical order. 

The policies, rates and values can be readily compared, with- 
out the necessity of finding facts as to any one company in 
various parts of the book. The Handy Guide is so bound that 
it will lie open flat, thus facilitating references, copying, ete. 

This publication contains more valuable data relating to life 
insurance companies than does any similar work, 


VALUABLE FEATURES or THe HAanpy Guipe 

The Handy Guide contains data as to American and Canadian 
legal reserve insurance companies, embracing : 

Officers’ names; policy contracts; reserve basis; premium 
rates; cash surrender values; loan values; paid-up insurance 
values ; extended insurance values; maximum amounts written: 
application warranties, etc.; disability and double indemnity 
provisions; industrial policies, rates, 
premium and reserve tables; 


etc.; annuity rates; net 
mortality and monetary tables; 
state insurance officials, ete. 

The Handy Guide is clearly printed, on thin bible paper, 
is excellently bound in flexible cover, so as to lie flat when 
opened, and, although it contains over 1590 pages, may le 
carried in the coat pocket. 

The price of the Handy Guide is $4 per copy, or $4.35 i 
thumb-indexed, 

"very life insurance manager and agent should have a copy 
of the Handy Guide always at hand for quick reference. It's 
highly recommended and appreciated by thousands of life in- 
surance men, many of whom have used the successive annual 
issues through long periods, and would feel lost without this 
standard work of reference. 
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FIRE INSURANCE POCKET INDEX 
OR the information and service of 
fF companies, agents, brokers and 
ithers interested in fire insurance, some 
jity-four years ago, The Spectator Com- 
pny first issued The Fire Insurance 
Pocket Index. At that time it was the 
aim of the publishers to get this valuable 
tatistical resumé showing the compara- 
tive financial and business standing of the 
kading stock fire 
into the hands of insurance men at as 
arly a date as possible, thus giving the 


insurance companies 


longest period of vital usefulness ob- 


tainable. This policy on the part of the 
publishers has been consistently main- 
tuned ever since the Pocket Index 


has grown from a single flat sheet con- 
taning abstracts from the statements as 
down to the time 





then required by law 
when it has reached a bound book of 109 
containing a wide va- 
from official state- 


pages and cover, 
ety of data taken 
ments as filed on the complicated blanks 
now required by law and by State regula- 
ton, 

Many years ago, when the late John 
A. McCall was Superintendent of Insur- 
acein New York State, companies were 
required to file their statements by leb- 
tary IT, and at that time The Spectator 
Company distributed its chart as early 
as February 8. Since that time the state- 
ment form has become so complex that 
manycompanies have been obliged to seek 
‘tensions of time for filing their state- 
ments. Also, as the complexities of the 
‘atement blank increased, 


have com- 





hes and others using the Fire Insur- 


that now the Pocket Index is not avail- 
able for distribution earlier than March 
21, although at this date it is first in the 
field, and therefore of longer use during 
the 

The co-operation of companies in lim- 


year than any other fire chart. 


iting the requirements of the Fire Insur- 


ance Pocket Index to the comparative 
exhibits now shown and the miscel- 
laneous tables giving classification of 
business, transactions of marine com- 
panies, underwriting exhibits, lists of 
Lloyds, reciprocals, and the other ma- 


terial contained in this work will enable 
the publishers to maintain their present 
prompt and efficient service in issuing a 


chart of genuine value in the same man- 
ner as heretofore. 

The Insurance Year Book, published 
annually in the middle of the year, gives 
more extensive statistical analyses and 
reviews and constitutes a volume that is 
of permanent reference value. Infor- 
mation such as that designed for use in 
all 


valuable when earliest obtained, and no 


fire charts is regarded by most 


as 

unnecessary obstacle should be put in the 

way of early issuance and prompt dis- 

tribution. 

TIONS OF INSTITUTIONAI 
ADVERTISING 


insurance by its 


LIMITA 


IVE 


being in a sense a material expres- 


very nature, 
sion of love, is a subject that is essentially 
personal. As an institution its foundation 
is based on the interrelation of more or 
less paternal and dependent elements re- 
the To 
the great majority of pro- 


spectively in social structure. 
family heads, 


tection of dependents is an accepted duty ; 


to be sure, not infrequently neglected, 
which accounts very largely for the fact 


that life insurance must be sold by 
best 
the individual seeking protection, is ren- 


agents. 


The service to insurance, and to 
dered by the character, knowledge, ability 
and personality of the agent who to all 
intents and purposes is engaged per- 
suading men to accept a moral obligation 
and perform a universally recognized 
duty. 


From the beginnings of the Christian 
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anec Pocket Index have from time to era there is ample evidence that all serv- 
THE SPECTATOR time requested the publishers to enlarge ices based primarily on moral motives 
Tas Stvoted — peo p Bille gg the ~— of the statistical abstracts, all cannot successfully he advanced except 
ae cance of all — Mi a oats gem requiring additional detail and effort by the influence ol personal contact. 
‘e st yer anna, “post ge _prepaid; to all for. tending to delay publication of the funda- [very evangelist, every public speaker, 
qa omntries in the Postal Union, Five Dollars. mental comparative tabulation of nearly no matter how alluring in  oratorical 
THE SPECTATOR COMPANY 400 stock fire insurance companies, so powers, a a 


his group responds as a group. To hold 
any separate individuals long under his 
influence requires personal association, 
such is the fickleness of the crowd. 
Witness the “hit the trail’? exhibitions of 
the professional evangelist ; 
large numbers, under a spell, but relatively 


influencing 


few persistent converts. 

Thus with life insurance, so personal 
It takes the man who has really 
experienced its benéficence to fully ap- 
preciate it, or to personally impress others 
with its benefits. That this is true is evi- 
denced by the fact that about forty 
cent of all the new insurance written each 


per 


on the lives of persons already 
deal more is 


year is 
holding policies; a great 
written also by leads furnished to agent; 
by policyholders. At very great persona 
effort on the part of some 200,000 agents 
value shown to the remaining clas; 
and yet life insurance 
old to have touched 


is the 
of new insurers, 
is now sufficiently 


in some nearly family in 
America. 
The National Life Underwriters’ As- 


sociation and some of the local agents’ 


way every 


organizations have from time to time con- 
sidered, and we are now advised are about 
to undertake a campaign of institutiona 
advertising for life insurance, with what 
benefits, or what general object, it is not 
always easy to see. In proportion to the 
cost of such a campaign, contemplating 
if we understand correctly, 
articles in 


as it does, 
educational 
and secular magazines, 


advertising and 
daily newspapers 
the definite responses would be so small 
as to be negligible, compared with the 
results that might be an 
equivalent expenditure in an effort to 
number of 


obtained on 


select, train and educate a 
good agents whose contact with the in- 
suring public is the essential thing that 
creates and maintains policyholders. 
INSURANCE EDUCATIVE LITERATURE 
Included in the well rounded agent’s 
training is the intelligent use of insur- 
ance literature, carefully prepared with 
the view of meeting particular situations 
and exigencies confronting the agent in 


the performance of his duty. As an il- 
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lustration of what we have in mind, today 
something more than three million pieces 
of insurance educative literature are cir- 
culated annually by The Spectator Com- 
pany among companies and their agents, 
who in turn spread them among eligible 
prospective policyholders. This literature 
reaches every year about fifteen per cent 
of the American families, with the re- 
sult that thousands of policyholders are 
instructed, and many individuals not yet 
insured are receiving information on the 
benefits of life insurance through the 
careful and planned circulation of leaflets, 
booklets and pamphlets among laymen 
by agents having personal knowledge of 
the people they are addressing. This 
sort of educational work is effective be- 
cause of its personal character, embodying 
a gift or the loan of a booklet or leaflet to 
one individual from another, whereas tiie 
blanket advertisement of insurance as an 
institution is so highly impersonal as to 
be of little more than momentary interest. 
Furthermore many of the persons reached 
by secular advertising will be uninsurable 
risks, and this represents an element 0: 
waste that will be difficult to calculate. 
Now, there does appear to be some 
feasibility to a plan of general popular 
publicity which might have for its aim 
the dissemination in the columns of the 
daily newspapers and secular press of 
accurate news of insurance events that 
have a public interest. Those of prime 
interest to the insurance world are ade- 
quately covered by the well-managed 
weekly insurance journals. That some 
intelligent handling of insurance news 
for the benefit of newspapers in the in- 
terest of accuracy seems more or less de- 
sirable is shown by the general trend of 
the news concerning insurance as printed 
in the large metropolitan dailies. Hereto- 
fore the newspapers have shown little or 
no regard for facts in presenting news of 
insurance events, but have dwelt at length 
on half truths and garbled accounts that 
have smattered of scandal to the point 
where one is now inclined to have a lack 
of faith, not so much in insurance as in 
the newspapers themselves. Should a 
plan of this kind, namely, dissemination 
of insurance news of public interest, be 
undertaken by the Life Underwriters 
Association, and limited to this end, THE 
SPECTATOR believes it ought to be bene- 
ficial in the long run, as it would have 
the tendency to substitute accuracy for 


half truths in news read by the public. 


A PLAN FRAUGHT WITH DANGER 


On the other hand, any attempt to 
secure free advertising in the form of 
propaganda through the news columns of 
the daily newspapers is tantamount to an 
affront to the intelligence of the editorial 
profession, and it would not be long be- 
fore the newspaper publishing world 
would detect the effort, and then in all 
probability follow up their discovery 
with a sensational exposé of the abortive 
publicity fund and campaign, a consid- 
eration which should in nowise be over- 
looked. The whole ap- 
parently loaded with boomerangs more 
or less automatic, and institutional adver- 
tising and publicity should, in the in. 
terest of insurance, not be undertaken 
without the mature deliberation of all its 


program is 


possible effects, and if undertaken at all 
limited to a service devoid of all sem- 
blance of propaganda, confined solely to 
news of public interest. The daily news- 
papers have made, as a matter of fact, a 
record of failing voluntarily to print 
articles of an educational issue tending to 
spread the gospel of life insurance, but 
on every occasion, in times o finvestiga- 
tion or controversy in the ranks of in- 
surance, their unfriendliness or disin- 
terestedness has been demonstrated by 
the printing of columns of sensational 
articles reflecting on the conduct of life 
insurance. 

Any other kind of general public edu- 
cational advertising campaign than that 
here suggested does not seem _prac- 
ticable for life insurance, nor would it in 
any way add to the valuable public edu- 
cational work now being done by agents 
through the intelligent use of personal 
persuasion and convincing literature. 

Moreover, there is a growing tendency 
on the part of the best conducted and 
most influential newspapers to refuse to 
print any press agency propaganda to 
further a special interest. 





NE of the most important measures 

passed by the New York State 
Legislature at its recent session is the 
act to amend the insurance law in rela- 
tion to rate-making associations and regu- 
lation of rates. The terms of this bill are 
substantially in accord with the views 
of the majority of the State insurance 
commissioners of the country, and pro- 


6 


vides for a larger degree of regulation 
of rates than has hitherto obtained in 
New York State. Whereas the Present 
law provides for the removal of discrim. 
nations in the making of rates, there i 
little, if any, power vested in the Super. 
intendent of Insurance to control rates 
which are not discriminatory ; bit under 
the new act, if it shall be signed by the 
Governor, the Superintendent will be em. 
powered to pass upon the reasonableness 
of rates. Thus the fire insurance com, 
panies are subjected to further restric. 
tions, and the control of their business i 
again lessened. 





HE fire loss in the United States in 
1921 is now put at over $500,000, 
ooo, and the.National Fire Protectio, 
Association estimates that over 75, per 
cent of the total loss is preventable. Thi 
is a sign of gross carelessness on the par 
of the people, with, perhaps, an admis. 
ture of moral hazard particularly affec. 
ing the results in 1921. The association 
named, the National Board of Fire Un- 
derwriters, and other organizations, ar 
constantly endeavoring to bring about 
greater carefulness and safer conditions 
but the fire loss last year—larger than in 
any preceding year, except, perhaps, that 
in which the San Francisco conflagration 
occurred—indicates that there is stil 
much room for improvement in the pre- 
vention of fire. 








California Life Buys New Home 

San Francisco, CAr., March 27.—The Cali- 
fornia State Life Insurance Company of Sacra- 
mento, Cal., has purchased a piece of property 
100 by 160 feet at the corner of Tenth and] 
streets, Sacramento. Plans are already under 
way for the erection of a home office building 
which, together with the cost of the lot, will 
represent an investment of approximately 
$1,000,000. The California State is making 
rapid progress and increased its business it 
force in California alone last year almost $- 
000,000. It now has insurance in force totalling 
$43,790,012, with a surplus to policyholders oi 
$724,418.01. Se 

A Book That Sells Life Insurance 

Speaking of the value of the book “Prom: 
nent Patrons of Life Insurance,” published by 
The Spectator Company, in closing prospects 
for life insurance, Lawrence E. Simon, generd 
agent for a prominent company in New York 
Says: 

“Prominent Patrons of Life Insurance” is, i 


my opinion, indispensable to any wide-awakt 
life insurance agent. Personally, I would a0 
miss a single issue for ten times its cost. 
Need I say more than that it was of gre 
assistance to me in selling $250,000 of ordinaty 


life insurance to a prominent banker? 

















March 3 


—= 
DE. 


Michigar 


ALLEGED 


Fiforts Be 
Mi 
[NDIANAI 
State Insur: 
ivited Tho 
gurance Co 
be held Mz 
purpose of 
Dean sched 
Indiana, M 
\urray ha: 
ection B 
Schedule fc 
in this Stat 
its interpret 
Michigan 
ance Comt 
present hea 
inspection | 
been allegec 
too far in < 
of the com 
What the 1 
aletter on I 
has been of 


The Dea 
absolute fle 
all conditic 
placing upo 
sole respon 
tations in rz 

Formerly 
recognized 
schedule an 
just and eq 
zens Of ou 
seems to h 
the recogni 
new idol h 
“miformity 
pose to obt: 
the State. 
for some a 
a condition 


A. T. Bai 


Russell \ 
general age 
of the Nor: 
Company < 
Company, 
that compat 
A.T. Baile: 
Hampshire, 
fon insuran 


Fred A. R 


Clarence 
manager fo: 
has resignec 
by Fred A, 
appointed a: 
Jartment, 





Ursday 


— 


Alation 
1ed in 
Tesent 
Crimi. 
lere js 
SUper- 

Tates 
under 
dy the 
€ em. 
leness 

com: 
astric. 
1€SS js 


tes in 
,000,- 
ection 
5 per 
This 
> Part 
Imix- 
ffect- 
ation 
Un 
are 
about 
tions, 
an in 
that 
ation 
still 
pre: 


Cali- 
acra- 
perty 
ind J 
ander 


March 30, 1922 


THE SPECTATOR 





Fire Insurance 








DEAN SCHEDULE UP 


yichigan and Indiana Commissioners 
to Hold Hearing 


\LLEGED ABUSES TO BE GONE INTO 


Ffforts Being Made to Force Out Head of 
Michigan Inspection Bureau 


INDIANAPOLIS, IND., March 27.—L. T. Hands, 
State Insurance Commissioner of Michigan, has 
ivited Thomas S. McMurray, Jr., Indiana In- 
girance Commissioner, to attend a hearing to 
ie held March 29 at Lansing, Mich., for the 
purpose of investigating reported abuses of the 
Dean schedule, a basis for fire insurance rates in 
indiana, Michigan and other States. Mr. Mc- 
\urray has at times ordered the Indiana In- 
section Bureau, which interprets the Dean 
Schedule for standard fire insurance companies 
in this State, to make a number of changes in 
its interpretation of the schedule. 

Michigan, through the Governor and Insur- 
ance Commissioner, has demanded that the 
present head of the fire insurance companies’ 
inspection bureau in Michigan resign. It has 
heen alleged that the inspection bureau has gone 
too far in applying the schedule for the benefit 
of the companies which maintain the bureau. 
What the Michigan Commissioner has to say in 
aletter on how the companies’ inspection bureau 
has been operating in that State follows: 


The Dean schedule contains the quality of 
absolute flexibility which makes it adaptable to 
al conditions whether focal or general, thus 
placing upon the management of a rating bureau 
sle responsibility for abuses or misinterpre- 
tations in rates generally or in specific instances. 
Formerly the Michigan Inspection Bureau 
recognized this flexible feature of the Dean 
schedule and attempted in all cases to arrive at 
just and equitable ratings for property of citi- 
wns of our State. Of late, however, there 
sems to have been a radical departure from 
the recognized methods of this bureau and a 
new idol has been set up under the guise of 
‘miformity,” together with an apparent pur- 
pose to obtain the limit in all rates throughout 
the State. This has brought about the necessity 
lor some action by State authorities to relieve 
acondition which has become intolerable. 
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A. T. Bailey Succeeds R. W. Osborn on 
Coast 

Russell W. Osborn of San Francisco, Cal., 
general agent for the Pacific coast department 
of the North British and Mercantile Insurance 
Company and the Commonwealth Insurance 
Company, has announced his retirement from 
htt company and will be succeeded in June by 
A.T. Bailey, Pacific coast manager of the New 
Hampshire, Providence, \ Jashington and Bos- 
ton insurance company. 


Fred A. Rye Succeeds Clarence E. Porter 
in West 

Clarence FE. Porter, Western department 

manager for the Commercial Union of London, 

tas resigned as of April 1 and will be succeeded 

ty Fred A. Rye. J. C. Griffiths, Jr., has been 

appointed assistant manager of the Western de- 


Tartment, 


QUEEN NAMES W. E. McCULLOUGH 
Will Manage Western Department— 
Charles F. Thomas and Charles P. 
Helliwell Joint Assistants 
The appointment of William E. McCullough 
as manager of the Western department of the 
Queen Insurance Company of America, to suc- 
ceed P. D. McGregor, who resigned on account 
of ill health, was announced late last week. 
Charles F. Thomas and Charles P. Helliwell 
were named joint assistant managers. 


In scanning the sixty-ninth annual statement 
of the Hanover Fire Insurance Company of 
New York, it is observed that nearly one-third 
of the company’s assets represent surplus to 
policyholders, which, on January 1, 1922, 
amounted to $2,036,817, including $1,000,000 
capital. A comparison of this sum with the 
surplus at the beginning of I92I shows that, 
notwithstanding that the company paid $100,000 
in dividends to stockholders, it closed last year 
with a gain of over $64,000 in surplus. This 
result should be gratifying alike to stockhold- 
ers, agents and policyholders ot the company. 

The Hanover Fire now has admitted assets 
aggregating $6,889,165, the principal divisions 
of this sum being as follows: Bonds and 
stocks, $4,763,379; real estate, $979,300; cash, 
$343,045; premiums in course of collection, 
$683,581, the other items embracing mortgage 
loans on real estate, accrued interest, etc. 
Chief among the liabilities is the reserve for 
reinsurance, $3,930,273, and after providing for 
unadjusted losses, commissions and a reserve 
of $125,000 for taxes and unpaid dividends, 
there remains a net surplus of $1,036,817 over 
the capital of $1,000,coo and all liabilities. 

For nearly seven decades the Hanover Fire 
has been conducting business along conserva- 
tive lines, and a glance over its record for the 
past ten years shows that it has paid $1,145,000 
for dividends, and that its combined ratio of 
losses incurred and expenses for the period was 
only about 92 per cent of premiums, including 
the generally unsatisfactory year 1921. It is 
clear, therefore, that the Hanover Fire, which 
has increased its annual premium writings some 
$1,200,000 during the past decade, has had a 
very favorable experience on the average dur- 
ing the whole period. 

The officers of this sound and progressive 
company are: R. Emory Warfield, president; 
Fred A. Hubbard and Charles W. Higley, vice- 
presidents; E. S. Jarvis, secretary; William 
Morrison, assistant secretary. The company is 
also fortunate in having a very strong board 
of directors, including a number of men well 
known in various lines of business. 


Thomas Watters to Manage Campaign 

Des Mornes, Ia., March 27.—Thomas Wat- 
ters, former Deputy Insurance Commissioner 
and now attorney for a half dozen or so insur- 
ance concerns, has been made manager for the 
campaign of W. F. Mitchell, Des Moines as- 
pirant to the city council. Mr. Watters con- 
sented to take over the managership after a 
great deal of urging, and for the last week 
only of the campaign, which ends next Monday. 


7 


ROYAL APPOINTMENTS 


J. J. Kellam Made Head of Eastern 
Department 


E. W. LAW SUCCEEDS HIS FATHER 


S. H. Quackenbush and W. A. Smith 
Advanced in West 


Announcement was made early this week of 
the appointment of J. J. Kellam as manager of 
the Eastern department of the Royal Insurance 
Company to succeed Frederick W. Day, who 
died some time ago. Mr. Kellam has been in 
the Pacific coast department for thirty-four 
years and has been senior assistant manager. 
He will be assisted by William Mackintosh and 
Charles R. Pitcher, who will: continue as 
assistants. 

The Royal also announced the appointment 
of Elwin W. Law to succeed his father, George 
W. Law, in the Western department and the 
advancement to deputy manager of S. H. 
Quackenbush and W. A. Smith to assistant 


manager. 


The Royal Exchange Assurance, One of 
England’s Oldest Companies 

One of the oldest fire insurance companies in 
the world, and one of the most highly respected 
institutions of its kind, is the Royal Exchange 
Assurance of London, England. It began writ- 
ing marine insurance in 1696, but was not char- 
tered to write fire insurance, etc., until 1720. 
Since that year it has been conducting a fire in- 
surance business in England, and also, in later 
years, in various quarters of the globe, and has 
been doing business in the United States since 
1891. The United States branch, which is 
managed by Everard C. Stokes of New York, 
is a strong offshoot from the parent stem, and 
has built up a yearly premium income of nearly 
$3,000,000. 

As of December 31, 1921, the American 
branch of the Royal Exchange possessed re- 
sources aggregating $5,511,061, of which -the 
sum of $2,544,721 was held as unearned pre- 
mium reserve, while the surplus above all lia- 
bilities amounted to $2,235,260. 

Despite the generally unfavorable conditions 
which prevailed last year in the business and 
insurance world, the Royal Exchange was able 
to show a small underwriting profit, and a con- 
siderable gain from its investments, so that it 
increased its surplus in this country to the ex- 
tent of $643,532. 

The Royal Exchange Assurance is widely and 
favorably known in the United States, and is 
licensed in all of the States and territories ex- 
cept Alaska, Delaware, Hawaii, New Mexico, 
North Dakota and Vermont. 

Manager FE. C. Stokes is assisted in the con- 
duct of the American branch by Gayle T. For- 
bush, who is associate manager, and Arthur 
Waller, who is assistant manager. 


The La Salle Fire Insurance Company of 
New Orleans, it is understood, is making plans 
to enter a number of the Pacific coast States 
at an early date. 
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Cc. A. PALMER, Prest. W. A. CLCRICGE, Secretary 
S. D. ANDRUS, Vice-Prest. and Managing Underwriter 


The Inter-State Fire Insurance Co. 
OF DETROIT, MICHIGAN 


ERED hase me winbsies on eais wens oisisueekiwiewcecacexs $530,140.65 
LIABILITIES, INCLUDING CAPITAL............... 469,022.68 

PPE voici os ok sic Se siocenstnchowanieester $61,117.97 
SURPLUS TO POLICYHOLDERS............ceeee0- $320,267.97 


AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 











RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1833 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS 
AND STRIKES 
UNITED STATES BRANCH 
January I, 1922 


esa ade eee eee te . $2,256,915 
i i al is chien Ge sia ah ans die a she 1,601,036 
EOE A. PCO TET TT TT ee 655,879 


W. B. MEIKLE, President and General Manager. 











NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave., Detroit, Mich. 72 Kilby Street, Boston, Mass, 


W. P. RAY, Special Agent FRANK G. DELA HUNT, 
Terre Haute, Ind. Special Agent 
726 Racine Street, Milwaukee, Wis. 


C. C. CRANDALL, Special Agent 
Cambridge Springs, Penn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 


ERIK LINDSKOG Special Agent 
7 W. Lake St., Minneapolis, Minn. 

















ccident 


J ASSURANCE CORPORATION, Lid. 


—— RICHA.2DSON, United States Manager 


GENERAL BUILDING: 47 & WALNUT STS 
PHILADELPHIA 























ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 
Cash Capital, . . . . $1,250,000.00 
Net Surplus, .. $2,840,571 
Surplus to Policyholders, $4,090,571 


" EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. a OMAN, aga NEAL BASSETT, V.P. and Mgr. 


A. H, HABSINGBR Sec’y W.T. BASSETT, Asa’t Manager 
NEWARE, N. J. CHICAGO, ILL. 














EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 








lowa State Traveling Men’s Association 


“Oldest and Best’’ 


Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to August I, 1922, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y-Treas. 


DES MOINES, low, 




















Great American 
Insurance Company 


New Dork 


INCORPORATED - 1872 
PAID FOR LOSS 


$122,116, 858. 26 
STATEMENT JANUARY 1, 1921 


CAPITAL 


+10,000,.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


20.840,.005.95 


NET SURPLUS 


3.906. | 4 
40,853.9 12.09 


THE SECURITIES OF THE COMPANY ARE BASED UPON 
ACTUAL VALUES ON DECEMBER 31, 1929 
Using security valuations authorized by Insur- 
ance Commissioners the ASSETS would 
show over $44,000,000 and the SUR- 
PLUS would show over $13,000,000 


THE COMPANY OWNS 
$10,195,000 U. S. Government Liberty Loan Bonds 


Home Office, One Liberty Street 
New York City 


10,0 I 


Western Department 


WALTER H. SAGE, Gen’! Mgr. 


W.L. LERCH, Manager 


76 West Monroe St., Chicago, III. 


Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 
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Pacific Department 
GEORGE H. TYSON, Gen’] Agent 
210 Sansome Street 
San Francisco, California 


Marine Department 
WM. H. McGEE & CO.,Gen’lAgts 
15 William Street, New York Citv 
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FRANK LOCK RETIRES 


ceases Active Management of United 
states Branch of Atlas of London 


gSWALD G. BOYLE SUCCEEDS HIM 
yr. Lock Will Continue Connection With 
Atlas as Member of Advisory Board 

011 4sof March 31, Frank Lock will retire f rom 
ihe active management ot the United States 
ranch of the Atlas Assurance Company of 
Iondon, with which company he has been iden- 
sed since 1890. Oswald G. 
aib-manager of the Atlas, 
lock, taking office on April 1. 
; Mr. Boyle is a guarantee to the company’s 


Soyle, heretofore 
will Mr. 


The succession 


succeed 


wents and policyholders that the high class 
esvice which has been rendered by this strong 
ad respected company in the past will be con- 
WA jinued without interruption in the future. It 
‘s not’ anticipated that other material 
changes will take place, other than such office 





any 





readjustments as may be deemed expedient. An 
advisory board of directors has recently been 
formed by the Atlas in New York, and Mr. 
Lock has been given a seat on that board, thus 
preserving a connection with the company in 
mn advisory Capacity. 

Frank Lock was born on the Isle of Wight, 
His first connec- 


England, January 10, 1855. 


tion with the fire insurance business was in the 
home office of the Commercial Union of Lon- 
don, where he spent eleven years. He then 
jomed the Fire Insurance Association, of Lon- 
don, serving four years as its foreign superin- 
tendent and two years as its United States man- 
He then went with the Atlas. Mr. Lock 
has served as president of the General Adjust- 
ment Bureau, the Eastern Union and the New 
He has long 


wer, 























York Fire Insurance Exchange. 
heen recognized as one of the most thoughtful 
ad far-seeing men in the business. 


NEW YORK SURVEYS 
New Speakers.—In the Insurance Society 
ketures for this week several new speakers 
come to the fore. They are as follows: In the 
junior course, Frank A. Cantwell, on the sub- 
jet of bakeries; in the intermediate course, 
Brown, on drafting insurance 
lans; in the senior course, Edward W. Dart 
las arranged-a most interesting lecture in con- 
wetion with an exhibit of motion pictures deal- 
iig with tests made on pyroxolin products; in 
the casualty course, the first of three lectures on 


Percy TF - 
rerey FE, hire 


Learned, Fidelity and 
Casualty Company of New York. 
Sprinkler Bulletin No. 1754 of the New York 


I‘ire Insurance Exchange lists six new equip- 


vice-president of the 


ments: One with a grading of 45 per cent; 
one with a grading of 50 per cent; one with a 
grading of 60 per cent; two with a grading of 
70 per cent; one with a grading of go per cent. 
Bulletin No. 1755 is a fire report and covers 
some fourteen fires. The loss is listed as slight 
in five cases; moderate in four; considerable in 


three, and none in two. 


The Two Platoon System.—If any doubt 
had existed in regard to the two platoon system 
in the fire departments, that is removed by the 
new bill which has just been signed by the 
Governor. This is one of those progressive 
developments which the business of insurance 
should do all it can to help and adapt its own 
It ought to be the 


f somebody, and we hope they are doing 


business to that condition. 


duty « 
it, to collect statistics showing the effect on 
losses by fire of the two platoon system. It 
may be that the humane features, so to speak, 
of the system counteract other defects which 
appear to be inherent in it, these being the in- 
few communities meet in 


creased cost which 


order to have available for fire purposes the 
same number of men at a given time as they had 
under the one platoon system. What we need 


in the matter are facts and not assumptions. 


The Non-Board Companies.—A quotation 


from the section dealing with membership in 
rating organization in the new rating bill reads 
as follows: 

every person, association or corporation au- 
thorized to transact the business of fire insur- 
ance within this State shall comply with the 
rates and the rules affecting such rates and 
charges of the rating organization in which it 
has membership or whose rates it adopts as its 
standard. 

Please note carefully that whether the sub- 
scriber become a full-fledged member or does 
not, the agrees to follow the rates and rules 


affecting the rates. If not a member, but 
whether a member or not, apparently, he may 
file a percentage reduction from these rates to 
be followed for the ensuing year. Just what 
effect this is going to have on the matter is a 
bit debatable at the present time, and perhaps 
actual experience alone will demonstrate it. 
One thing, however, is clear, namely, that a 
subscriber to the rates but not a member of the 


organization could fulfill the conditions as to 


by the commission rule. It is needless to point 
out that that is an important part of the matter. 


CHICAGO AND THE WEST 

New Insurance Building.—The new Cali- 
fornia-Commercial Union building, at the 
corner of Pine and Montgomery streets, San 
Francisco, is rapidly nearing completion and 
will be ready for occupancy on April 1. The 
building is one of the finest office structures in 
the city. It is sixteen stories high and is located 
in the center of San Francisco’s insurance dis- 
trict. The California Insurance Company will 
occupy the entire fourteenth floor and part of 
the ground floor. The Commercial Union has 
reserved the entire fifteenth floor for its use 
and a portion of the ground floor space. Some 
of the other insurance firms which will be 
housed in the new building are: The Equitable 
Life, which has leased the entire tenth floor; 
The Ocean Accident, which will be located on 
the second floor; The Columbia Casualty, which 
has secured space on the third floor, and the 
Standard Accident. 

La Cubana Compania Nacional De Seguros 

The transactions of La Cubana Compania 
Nacional De Seguros of Havana, Cuba, in the 
United States in 1921, which was the first year 
in which it did business in this country, showed 
very satisfactory results. The company wrote 
about $550,000 of net premiums, upon which its 
ratio of losses incurred was but 7.7 per cent, 
while its expense ratio was only 32.2 per cent 
of premiums. The company closed the year 
1921 with $978,979 of assets in its American 
branch, its American surplus being $415,568, 
after providing an unearned premium reserve 
of $497,214, and taking care of all other liabil- 
ities. This is certainly an auspicious start for 
La Cubana Compania Nacional De Seguros, and 
the outcome of the year’s business is the more 
pleasing because of the generally unfavorable 
conditions in the business last year. 

The United States managers of the company 
are Fester, Fothergill & Hartung of 110 Wil- 
liam street, New York, who also are managers 
for a number of other strong reinsurance com- 
panies. 





Maryland Casualty’s Dinner-Dance 
On Tuesday evening the New York office 
staff of the Maryland Casualty Co. of Balti- 
niore held its second annual dinner-dance, which 
was voted a delightful affair. A feature was a 
musical “revue” by members of the office force. 














INTER: OCEAN REINSURANCE COMPANY 


FIRE AND ALLIED LINES 
REINSURANCE ONLY 


CEDAR RAPIDS, IOWA 


- ) 


SURPLUS TO POLICYHOLDERS 
ONE MILLION DOLLARS 
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MANSFIELD, OHIO 
Ohio’s Largest and Strongest 
Automobile Insurance Company 

















State Mutual Life Assurance Co. 


of Worcester, Massachusetts 





INCORPORATED 1844 


Has shown steady and consistent growth. 


> progressive in every detail which is for the benefit of its policyholders and their bene- 
ciaries. 


. Home Office organization trained to render efficient service to policyholders and field 
orce. 


An agency organization that is capable, and loyal, happy in the knowledge that the 
protection and service furnished by its activities are unexcelled. 


B. H. Wright, President D. W. Carter, Secretary 
Stephen Ireland, Superintendent of Agencies. 


THE 


Boston Mutual Life Insurance 
Company 


77 Kilby Street “7% Company of the — BOSTON, MASS. 


. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
aie ROBERT KING, Supt. of Agencies , 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 


Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 











THE EUREKA LIFE INSURANCE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOHN C. MAGINNIS, President 
J. BARRY MAHOOL, Vice-President 


JOSH. N. WARFIELD, Jr., Sec’y & Treas, 
J. HOWARD IGLEHART, Medical Director 





























National Life Insurance Company 
of the Southwest 


The Company to represent in New Mexico 
and Arizona ,“‘More Days of Sunshine” 


For attractive agency proposition write 


Ww. C. KEIM 


Agency Director 




















ALBUQUERQUE, NEW MEXICO 








GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 
The Conservative Texas Company 











‘‘Keep Southern Money at Home’’ . 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie” and We 
Will Grow Together. 


E. C. HINDS, President 


Otton States 


LIFE INSURANCE CO-nenetis) 














If you can write Ordinary and _ Industrial 
business in an exceptional field, under a pro- 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in _ strict 


confidence to you) Box 75, Ironton, Ohio. 








THE OLD LINE 


od = wy N = 740 =) 1 a 


IAAQRN CONTRA 
GOOD TERRITOR 


COMPANY 
~ FOR GOOD MEN 


CB Robbins, “GB Svaboda; Secy 


Pres. 
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WILL CONTEST ACTION 





Companies Not to Fill Out Texas 
License Questionnaire 





FEE REQUIREMENT NOT LEGAL 





conference to be Held in Dallas Pending 
Institution of Court Proceedings 

Austin, Tex., March 27.—Definite notice 

igs been served on the Texas Department of 








r0= 


ive 


insurance and Banking that the fire companies 
se not going to submit to the new requirements 
‘or obtaining agent’s license. Some of them, 
orall of them, will resort to court proceedings 
test the validity of the innovation for secur- 
ig agent’s licenses. 

Robert N. Hughs of Atlanta, Ga., manager 
{the Southern department of the Security 
Fire, has returned the new forms sent him, ad- 
rising that the companies have decided to test 
the matter in the courts. Mr. Hughs also makes 
formal demand for the agents’ licenses under the 
former regulations and exactions. 

4 few weeks ago the Texas department 
adopted a questionnaire for answer by the 
agents and also placed a charge of 50 cents on 
ach license issued. ‘Twenty questions were put 
tp to each person seeking license as an insur- 
ance agent and all must be answered satisfac- 
torily. And this in spite of the refusal of the 
last legislature to enact an agent’s qualifica- 
tion law. It is the contention of the fire com- 
panies that under the plain reading of the 
Texas statutes the 2.6 per cent gross premium 
tax is in lie of all license and other similar 
fees, therefore the 50 cents cannot be legally 
charged for the license of an agent. Inasmuch 
as there are some 50,000 fire and casualty agents 
in Texas the 50 cents plus the 25 cents for the 
afidavit of the questionnaire amounts to 75 
cats in every instance and means a large outlay 
tothe companies. Also, they must stand the ex- 
pense of distributing the questionnaire and all 
derical aid incident thereto. 

Since the companies are going to contest the 
matter it is expected that mandamus proceed- 
ings will shortly be filed in the Texas Supreme 





nd 


ict 











Court to compel the Commissioner of Insur- 
ance and Banking to issue agents’ licenses with- 
out the payment of the 50 cents or the compli- 
ance with the questionnaire. This is the short 
cut to a quick decision and a complete test of 
the question. In the meantime no licenses for 
the current year have been issued by the de- 
partment and their issuance will probably be in- 
definitely delayed, pending the institution of 
the mandamus case and a decision by the court. 
There is no appeal from the Supreme Court's 
disposition of the mandamus, and cases against 
State officers have precedence through advance- 
ment on the court’s docket, hence the final de- 
cision should not be more than two or three 
months away at most. 

There is a slight chance that it will not be 
Necessary for the companies to be put to the 
expense of a mandamus proceeding in the Su- 
Preme Court. A conference to be held in Aus- 
tin some time this week has possibilities in 
that direction, 


Col. William Thompson, attorney for the fire 
companies, will go from Dallas to further con- 
fer with Commissioner of Insurance and Bank- 
ing Ed. Hall, Deputy Insurance Commissioner 
John M. Scott and an assistant attorney general 
yet to be selected, who will be legal adviser to 
the insurance department. 

Commissioner Hall told Col. Thompson that 
the department was wedded to the new plan but 
that if it was illegal or not authorized by law 
the commissioner would not insist upon it, 
though he wanted complete advice from the 
attorney general in the matter, indicating he 
would follow the attorney general’s ruling if 
the latter held the plan without warrant of 
law. Col. Thompson will this week present 
his argument and authorities to the attorney 
general and his assistant, and with the hope of 
convincing them and thus avoid a lawsuit as 
well as relieve the companies of the new system 
being considered. 


Liberty Fire Made Gains 

Last year the Liberty Fire Insurance Com- 
pany of St. Louis, Mo., increased its net pre- 
mium income by over $80,000, to the amount of 
$656,232, thus necessitating the addition of 
$103,072 to its unearned premium reserve, which 
now amounts to $432,147. The company’s as- 
sets increased by $66,310, and on December 31, 
1921, aggregated $1,002,702. On that date its 
surplus as to policyholders was $377,845, includ- 
ing $200,000 capital, and it is the intention of 
those in charge of the Liberty Fire’s affairs to 
augment its surplus as its growth in business 
warrants. 

The officers of this enterprising company are: 
President, Jno. C. Bardwell; vice-presidents, 
H. E. Schutz, Jr., O. B. McGlasson, Wm. 
Schroeder; acting secretary, Geo. M. Seitz; 
treasurer, F. E. Norwine; assistant treasurer, 
Clem Deck; assistant general manager, Chas, 
W. Davis; auditor, R. A. Timm. 








encourage those 
companies that 





—here 
you are! 


“too many so-called 
Insurance Agents already” 


Right. We agree with you. But there 
are not too many of the kind the 
The more you Fireman’s Fund wants. In this we be- 
lieve you, in turn, will agree with us. 


co-operate with So if you know of someone about to 
ng - sig establish an insurance agency (not 
will fortify your a plumbing shop with insurance on 
own position. the side) you can render a decided 
xesreapeieee favor two ways at an expense of 
the Fireman’s 

Fund Stands. two cents by 4 
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PLEASE CLIP OFF AND MAIL TO THE NEAREST OF 
THE FOLLOWING OFFICES OF THE 


FIREMAN’S FUND INSURANCE COMPANY 


San Francisco,4o1 CaliforniaSt. ATLANTA, Hurt Bldg. 
Boston, 70 Kilby St. Dattas, Texas, American Exchange Bldg. 
Cuicaco, 76 West Monrse St. | Des Momvas, Iowa, Central Life Bidg. 


I SUGGEST YOU HAVE A SPECIAL AGENT GET IN TOUCH WITH 


Name. 





Address 



































THE SPECTATOR Thursday 


Sr 

















see, 


THOUSANDS OF DOLLARS IN NEW 
Federal Surety Company BUSINESS AWAIT DEVELOPMENT 


Home Office, Davenport, Iowa THROUGH THE MEDICAL LIFE PLAN 





A vast and almost virgin field awaits the aggressive 
agent through the MEDICAL LIFE sub-standard 
plan—a plan that applies to many rejections in every 


Began business July Ist, 1920 
Licensed by U. S. Government November 20th, 1920 








March 




















community. 
The agent who systematically develops this class of 
e e = business increases his revenue, and at the same time Mortg: 
An Institution of Service creates friends whose influence will provide him with Bonds 
other clients. — 
Writing Fidelity and Surety Bonds, Accident and Another business-builder offered by the MEDICAL Agents 
Health Insurance. Burglary, Larceny, Theft and LIFE is its*Child’s Endowment Policy, which is a 
Hold I G : Lehre dEl now being highly commended, not only by MEDICAL —_ 
old-up insurance. wanes — uty and Ele- LIFE agents but by many representatives of other a 
vator Insurance. Automobile Liability, Property companies. tions 
Damage and Collision Insurance. Aside from these attractive features the MEDICAL 
LIFE’S terms for men and women are identical. ; 
’ is In short, a MEDI CAT, LIFE connection is an oppor- — 
Workmen S Compensation tunity to write insurance for every member of the Unadju 
family. Accoun 
. Capi 
° “ Net. 
Mar peeled wre Agent thei |THE MEDICAL LIFE INSURANCE ||| = 
ee ney r COMPANY OF AMERICA ” 
W. L. TAYLOR OAKLEY H. BEYER WATERLOO, IOWA onto 
Vice-President and General Manager Superintendent of Agents W. A. ROHLP, President I. G. LONDERGAN, Sec’y. & Gen’! Mgr. ae 
“Sy 
ON THE PRESS A NEW SALESMANSHIP GUIDE 





BUILDING CONSTRUCTION AS THE ART OF SELLING 
APPLIED TO FIRE INSURANCE A Practical Hand Book for the Use of Insurance 


and Other Salesmen 


Including Lectures Before the Insurance By JOHN S. TUNMORE 


Institute of America 
The author is an expert and successful general 


AND INSPECTING FOR FIRE UNDER- agent for one of the most conservative and best 
WRITING PURPOSES life insurance companies and in this work pre- 


sents many 
Actual Experiences in Selling Life Insurance 
Charles C. Dominge He, With characteristic originality of style, explains the 


AND REASONS FOR AND PSYCHOLOGY OF VA- 
Walter O. Lincoln RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 


A Valuable Work for the Beginner or the Veteran 





BY 


AUTHORS OF FIRE INSURANCE INSPECTION 
AND UNDERWRITING 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 


PUBLISHERS 


TH E SPECTATOR COMPANY Chicago Office 135 William Street 


CHICAGO NEW YORK Insurance Exchange New York 


Members National Fire Protection Association 


To Be Published in Book Form by 
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OHN C; BARDWELL, President 

. SCHULTZ, Vice-President 

HE SCHROEDER, Vice-President 

F. E. NORWINE, Treasurer 
GEO. M. SEITZ, Asst. Secretary 
CHAS. W. DAVIS, Asst. Gen. Mer. 

CLEM DECK, Asst. Treasurer 
R. A. TIMM, Auditor 


The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 
Statement June 30, 1921 


ASSETS 

Mortgage Loans. : $64,000.00 
HOUR ee cnctenis oroais cece 681,621.91 
Stocks. . slatipiehate eas 59,595.00 
Cash. . 13,944.40 
Agents Balances. 168,024.49 
Interest Accrued. - 18,342.11 

Market Value Bonds over 

Book Value (Insurance 

Commissioner’s Valua- 
BMD insisecsreccssr Se 
$1,017,307.51 

LIABILITIES 
Unearned Prem. Reserve... $424,038.82 
Reserve for Taxes, etc.... 2,279.17 
Unadjusted Losses....... 103,628.86 
Accounts Payable. 57,646.71 


Capital Stock. $200,000.00 
Net Surplus.. 229,713.59 


Surplus to Policyholders. . . 429,713.95 


-$1,017,307.51 
Results Since January I, 1921 


Increase in Assets........ $80,914.56 
Increase in Reserve....... 94,963.25 
Decrease in Surplus...... 15,071.02 











“Superior Service Satisfies’”’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital..... esos 


Surplus to Policy 
Holders....... 1,185,341 


Assets........... 3,067,549 


$ 600,000 

















EARLIEST FIRE CHART 


Fire Insurance Pocket Index 


Maintains Its Record 
ABSTRACTS OF STATEMENTS NEED 
EARLY DISSEMINATION 


The 


Unequaled Service as to Promptness and 
Accuracy Given Insurance World by 
The Pocket Index 
We have already 
lire Insurance Pocket Index: is the first chart in the 
This chart embraces 100 pages, with 


printed the announcement that the 


field, as usual. 
four-page manila cover, presenting reports on about 
700 fire insurance organizations. Formerly. the Fire 
Insurance Pocket Index was confined to presenting the 
abstracts of assets, surplus and business of the leading 
fire insurance companies in comparative form for sev- 
eral years. In late years, like the present edition, some 
32 additional pages of miscellaneous fire insurance 
tables have been added for the further service of com- 


panies, agents and brokers. 


Fifty-four years ago, when this chart was first pub- 


lished, it was issued annually in blanket form shortly 
after the very brief statements then required to be 
filed by the companies with the insurance departments 
had all been filed. 


into page form for more easy reference and for readily 


Later the Fire Index was made up 


carrying in the pocket, and it then became a more 
difficult task to compile and publish. 

It was in the ’eighties, while John A. McCall was 
Superintendent of Insurance in New York State, that 
in pocket index form THe Sprecrator Chart was pub- 
lished at the earliest date on record for any similar 
publication, viz., February 8. John A. McCall was 
an enterprising young insurance superintendent bent 
on serving the interests of insurance, and compelled 
the companies to have their statements all filed by Feb- 
ruary 1—the New York State Fire Insurance report 
being published that year about the close of February. 
The Spectator Company, not to be outdone by this 
enthusiastic and efficient State official, humped itself 
and issued the Fire Index eight days after the last 
statement had been filed. (Heads of insurance depart- 
ments which have been so remiss in issuing long-de- 
layed insurance reports during recent years, should 
accomplishment of Mr. McCall while 
Insurance Superintendent of New York). 


take note of this 


So great have been the additional details required, 
and so numerous have been the additional items in- 
troduced in the uniform blank, making the work of the 
companies more laborious each year, that March 21, 
the date of the publication of the Fire Insurance Pocket 
Index in 1922, is really a more enterprising date for 
the publication of the Fire Index this year than was 
chart on February 8 about 
The present chart contains 


the issuance of the smaller 
a third of a century ago. 
32 pages additional to the comparative figures for ten 
years, with aggregates, of the active fire insurance 
companies, which are known as the main tables. The 
miscellaneous tables embrace a list of additional Ameri- 
can fire insurance companies whose figures are given 
for one year; other foreign fire insurance companies 
licensed in the United States; 
panies; classification of business of companies in 1921; 
underwriting profit and loss tables; foreign companies’ 
transactions with home offices; lists of Lloyds and re- 
ciprocal underwriters; unlicensed foreign companies; 
underwriters’ agencies; large fires in the United States 
retired Ameri- 


marine insurance com- 


and Canada; standard short-rate table; 
can companies in the past five years. 
If the data in the Fire Index were confined to pre- 
senting the main tables only covering the financial 
transactions and business of the active companies, it 
would be possible for the publishers to issue the Fire 
Index several days earlier. On the other hand, if 
our customers continue to request the publishers of the 
Fire Index to compile and print additional miscel- 
laneous tables of information, the date of the publica- 
tion will be delayed from year to year. From time im- 
memorial the Fire Insurance Pocket Index has been 
the first chart in the field each year, and the pub- 
lishers propose to continue this record without, how- 


ever, further inserting any additional miscellaneous 


tables, which all tend to delay the publication. The 
purpose of the Fire Insurance Pocket Index is to 
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serve companies, agents, brokers, and large property- 
owners approximately ten months during each year, 
and it will be possible to continue this service if the 
companies do not require more detail statistics not 
necessary in an early annual publication. 

That great cyclopedia of insurance, The Insurance 
Year Book, Fire and Marine Volume, contains a 
variety of tabulations useful to fire insurance men. 
All the miscellaneous tables thus required by our 
customers are published in The Insurance Year Book, 
which is a mid-year publication. 

The Fire Insurance Pocket Index is designed to 
supply the insurance world with abstracts from the 
annual statements of the companies at as early a date 
each year as possible, and this service The Spectator 
Company has shown efficiency in rendering to the com- 
panies and insurance world in general. 





Rumor of Germans Coming Back 

There was a report circulating through the 
underwriting district yesterday to the effect that 
the market would soon see the advent of Ger- 
man companies. The rumor received some 
credence by the fact that certain insurance com- 
panies had discontinued their underwriting de- 
thus throwing out of employment 
some expert underwriters, who are ready to 
represent foreign invaders. In fact, one or two 
names have been mentioned as likely to open 
offices here. At the same time there are many 
who scout the idea of Germany again entering 
the American market while its financial condi- 
tion is at such a low ebb. It should be remem- 
bered, however, that German insurance compa- 
nies in the past have displayed a large amount 
of enterprise. and it is therefore within reason 
to anticipate the same commercial energy in 
their re-entry into the marine underwriting 
field either by direct or indirect representation. 
Then, too, it is argued that Scandinavian com- 
panies are still ready to form an alliance with 
the Germans and make a bid for some of the 
American business. 


partments, 


Mississippi Bill Favors Newly Organized 
Domestic Companies 

The Mississippi Senate has passed the Conn 
Tax Exemption bills, twin measures introduced 
in the Legislature several weeks ago, which 
will, if passed by the House, exempt domestic 
fire and life insurance companies from taxation 
for a period of five years. 

The bills, if they become law, will have no 
effect on out-of-the-State companies, as they 
will make no change in the privilege taxes or 
the ad valorem taxes now charged foreign cor- 
porations. 

Several Senators opposed the exemption of 
fire companies, arguing that the domestic com- 
panies had already been large beneficiaries be- 
cause of the withdrawal of the companies who 
are defendants in the anti-compact suit. 


Incendiary Losses Alarming 

CLEVELAND, Onto, March 27.—Insurance men 
here are discussing the multiplicity of small 
losses which apparently bear the marks of in- 
cendiarism. In some of them it is claimed the 
evidence is plain; in others it is not so much so, 
but there is sufficient ground for criminal in- 
vestigation at least. 

Just what course to pursue in order to have 
aggravated cases prosecuted the insurance 
people do not know, but they feel that the 
companies are losing much money. 
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J. T. STOKELY, President 
BIRMINGHAM, ALABAMA 


FINANCIAL STATEMENT 
December 31, 1921 


State Deposit $250,000.00 for Protection of 
All Policyholders 






ASSETS 
U. S. GOVERNMENT BONDS 

Liberty Loan Bonds, 444%... .. . . $82,200.00 
War Savings Stamps............. 834.00 
UCh UN A a nnnmene oo 0 1 
STATE, COUNTY AND MUNICIPAL BONDS— 
State of Alabama, 4%, . 1956... ... lars 
Jefferson Co., Tenn., 5%, 1931. 10,000.00 
Montgomery, Ala., 5%, Lo 15,000.00 
Montgomery, Ala., 5¢ To» 1948..... 12,000.00 
Alleghany Co., Va., 5%, 1940.. 30,000.00 
Washington Co., Tenn. ,5% , 1933. 40,000.00 
Bullock Co., Ala. , o%> 1940. Beste 30,000.00 
City of Opelika, Ala., 5%, 1940... 51,000.00 
City of Birmingham, Ala., 6%... . 1,000.00 
City of Birmingham, Ala.,5%,1923 2,500.00 
Franklin Co., Ala.. 5%, 1930..... . 10,000.00 
Lawrence Co., Ala., 5%, 1942..... 11,000.00 
Dallas Co., Ala., 5%, 1940........ 25,000.00 
Jackson Co., Ala., eV 1930. 10,500.00 
Upsher Co., Texas, 54%, 1960. 13,000.00 
TOTAL... saceieuie se se SPREE OOOO 






MISCELLANEOUS | BONDS 
Houston Home ccna Co:;5%; 




























1O35.-...< chow se osc SO AIUOIOD 
Alabama W. ater Co., %, 1924...... 4,000.00 
TOTAL... gtdeteedee sce 989300000 
TOTAL BONDS.. ni dis lors cle: onset BOS OD ATU) 
Mortgage Loans on Real E WN es ine ay ata ay 20,000.00 
Collateral Loans. . eee Neer er, Sy A 6,400.00 
Real Estate Unincumbered..............-. 2... .» 177,375.00 
Mocried Interest and Rents... 2.20... 6.66 sence s 5,842.80 
Premiums in Course of Collection.. Seiat sei es dea <4 SA Ras 
Die from ther Companies......... 06.62. occas 1,470.23 
Cashin Banks and in‘Oilice... 2. 2... 00s ences. COASSAT 
TOTAL... Lee Tee . $751,591. 78 
LIABILITIES 
Capital Stock Paid in Cash.. . $300,000.00 
Reserve for Losses and Claims... . _ $166, 050. 43 
Reserve for Unearned Premiums...... 114,017.35 
Reserve for Commissions on Premiums, 
Taxes; Rents, etc.................. 63,433.16 
Total Reserves... .. vee ere -. $343,500.94 
Surplus Over All Liabilities. . 4) ole 10 eteisis > OB SOSOL BE: 
a 






TO POLICYHOLDERS: 







Capital, Surplus and Reserves... .. . ..$751,591.78 
Surplus, as regards Policyholders. ... 408,090.84 
WRITING: 






Automobile Insurance, Public Lia- 
bility Insurance, Plate Glass Insur- 
ance, Teams Insurance, Excess Lines 










Interstate Casualty Co. 


~ o 


WILLIAM ALEXANDER’S 
EDUCATIONAL SERIES 


ON LIFE INSURANCE 


What Life Insurance Is and What It Does 
A preliminary text book, or primer, deal- 
ing with the fundamental principles on 
which all sound life insurance rests, 
Price $1.50 
How To Sell Insurance 
The chief aim of this book, as the title in- 
dicates, is to teach the inexperienced agent 
how to do his work, and build up a re- 
munerative business. While it is intend- 
ed primarily for the new agent, it embodies 
a great deal of instruction that ought to be 
of value to the agent of experience. It 
will also be useful to those who are en. 
gaged in the work of training inexperi- 
enced agents. Price $2.00 


The Prosperous Agent 


This little book is for the guidance of ex- 
perienced and inexperienced agents alike. 
It gives a catalogue of the characteristics 
—the mental equipment —of the success- 
ful business man, and tells how these 
qualifications can be utilized to the great- 
est advantage by the insurance salesman. 
The instrument with which the agent does 
his work is his own mind. The material 
on which he uses this delicate instrument 
is the mind of another person. It is all 
important, therefore, that he should know 
exactly how to utilize his mental equip- 


ment. Price, paper cover $1.00 
Red cloth $1.50 


The Art of Insurance Salesmanship 
(IN PRESS) 


This volume takes up the instruction of 
the agent where the second volume of this 
series stops. It contains more advanced 
instruction, and one of its aims is to stimu- 
late the thought, fire the imagination, 
broaden the vision, and thus increase the 
efficiency of experienced agents. Price $2.00 


The last volume of this series has not yet 
been published. Its title and scope will 
be reported hereafter. It is sufficient to 
say here that its aim will be to round out 
the agent’s insurance education. At least 
that part of his education which can be 
included in insurance text books. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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(Continued from 
page 3)- 

of the danger of 
seam pipes too near 
yoodworks especially 
yhere the woodwork 
is out of sight, such 
s floor beams. 

There are many skep- 
tics who have pooh- 
poohed this idea in 
the case of low-pres- 
wre steam, but this 
instance proves con- 
dusively that the re- 
quirement that all 
team pipes should be 
2 inches from wood- 
work unless there is a 
metal sleeve around 
the pipe, in which 
case the distance may 
be one inch. 

Highly varnished 
woodwork  conduces 
to the rapid spread of 
fre. However, there 


THE 
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VIEW OF 


THE 


PARISH 


House From CHURCHYARD 
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Fire Insurance 


seems to be no means 
of preventing _ this. 
Since the two fires oc- 
curring at so short an 
interval, the cus- 
todians of this prop- 
erty are taking the 
proper steps to ascer- 
tain if there are con- 
ditions existing which 
may cause another 
fire, and all wood- 
work around steam 
pipes will be exam- 
ined. 

The hazard of steam 
pipes placed too near 
to inflammable matter 
is a serious one and 
should be eliminated 
by making sure that 
a sufficient amount of 
space is provided to 
safeguard against any 
contingency. Non- 
inflammable filling can 
also be used. 








SToNE Work Eaten INTO By FLAMES 


CorNER WHERE THE Fire Is BeEtrievep To Have STARTED 
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GOOD REINSURANCE SERVICE 


depends upon a number of things; in our opinion, the 
main points are: 


ABILITY TO ANALYZE a proposal without preju- 


dice; 


PROMPT ACTION—punctuality, without haste; 























UNDERWRITING JUDGMENT—due caution, not any 
fear; : 1} Am 
SETTLEMENTS—careful, definite, liberal—but not Ins 
extravagant; _ 
RATES that are SUFFICIENT, but not exorbitant; _™ 

FINANCIAL STRENGTH to fulfill every obligation. : | 
Our Casualty REINSURANCE Service embodies all of |} CO. 
these principles. ‘11 CA’ 

oo 

fal PH] 
- C 
Employers Indemnity _ jjfll , 





Corporation ie 


E. G. TRIMBLE, President 


KANSAS CITY 























CHICAGO NEW YORK 
INSURANCE EXCHANGE 35 NASSAU ST. UP-T 
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Casualty, Surety, Etc. 














“N11 kinds of Insurance 
on Automobiles” 


FIRE THEFT 
COLLISION LIABILITY 
PROPERTY DAMAGE 


AUTOMOBILE INSURANCE EXCLUSIVELY 


American Automobile 
Insurance Company 


Pierce Building, ST. LOUIS, MO. 


CHAS, W. DISBROW. President 














i Sr ae 





COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 




















NEW WESTERN AUTOMOBILE MANUAL 
Will be Ready for Distribution About 
April 15 

Cnicaco, Itt., March 27.—Preparations are 
being made to have the new automobile insur- 
manual for the West ready for dis- 
tribution about the middle of April, with the 
Plans for using the new 


ance rate 


rates effective May I. 
schedule in the West were discussed at a meet- 
Western conference and National 
conference New York last 
The national conference, which for a time re- 


ing of the 
officials in week. 
scinded its approval of the simplified form, is 
now understood to be in favor ot this form. 
Very satisfactory results are looked for from 
the simplified schedule, which gives all the rates 
in one volume in plain figures and on one page. 
there classification manual 


Heretofore was a 


which gave the name of the car, the various 
models, the list price of each and the collision 


Ac- 


companying this was a separate schedule con- 


and property damage insurance symbols. 


taining rates for the different makes of cars in 
the various territories, with symbols for the 
fire and theft rates allocated to loss experience. 

Casualty companies at first objected to abol- 
ishing symbols, and the [astern fire insurance 
interests objected to the Western plan, because 
it provides for the year-model basis, doing away 
with the time of purchase of the car, which is 
in gencral use in the East. 

No material change in the penalty schedule 
applying to large cities is provided for in the 
new rates, as it is believed that situation will be 
taken care of by the restrictive forms now in 
use. 

In the country territory it is expected that 
there will be a normal increase of about 20 per 
cent in fire rates, with variations according to 
local experience. In certain States, where the 
fire loss ratio has been unusually heavy, the fire 
rates may be almost doubled. 


Casualty and Surety Club Dinner Well 
Attended 

Alfred T. Fleming, head of the conservation 
division of the National Board of Fire Under- 
writers, made a short but strong appeal for 
proper protection of the home before the 
Casualty and Surety Club of New York at its 
dinner on Thursday last. This was John S. 
Turn’s, manager of the New York office of the 
JEtna Life and affiliated companies, first ap- 
pearance in his capacity as president of the 
club. 

The meeting was a decided success, more 
than 150 members being seated at the tables of 
the Drug and Chemical Club. There were two 
speakers, Mr. Fleming and George W. White- 
side, counsel of the New York Medical Associa- 
ticn. Mr. Whiteside spoke about the trials of 
physicians in court and highly praised physi- 
cians’ liability as a remedy for their difficulties. 

It was announced that the annual banquet of 
the club will be held at the Waldorf-Astoria 
hotel April 26. 


National Bureau to Move 
The National Bureau of Casualty and Surety 
Underwriters will move its offices from 15 Park 
Row, New York, to new quarters in the Wur- 
lizter building, 120 West 42d street, on April 1. 
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Interstate Casualty Makes Gain in Surplus 

During the year 1921 the Interstate Casualty 
Company of Birmingham, Ala., was able to 
record an increase in its net surplus, its surplus 
as to policyholders now amounting to $408,091. 

December 31, 

$751,=92, embracing United States Government 
bonds worth $83,034, State, county and mu- 


Its assets on 1921, aggregated 


nicipal bonds valued at $271,000, and other 
bonds worth $9,000; mortgage loans on real 
estate, $20,000; real estate owned, $177,375; 


cash, $76,485; premiums in course of collection, 
8 Its liabil- 


$100,9 other smaller items. 
ities, including reserves for losses and claims, 


, 


j}, and 


unearned premiums, commissions, taxes, etc., 
amounted to $343,501, and its surplus to policy- 
hoiders was, therefore, 
$300,000 capital. 


The Interstate Casualty writes automobile in- 


$408,091, including 


surance, public liability, plate glass, and teams 
It has $250,coo 
authorities for the 
J. T. Stokely is 
well-established 
1909, and is 


insurance, and also excess lines. 
State 
protection of its policyholders. 


deposited with the 


president of this company, 
which has been in business since 
represented in several important sections of the 
country. 


Werkmen’s Compensation Commission 
Meets 

New Ortrans, La., March 25.—An address 

by Labor Commissioner F. E. Wood, which 


lasted fully an hour and a half, was the feature 
of the meeting of the Workmen’s Compensa- 
tion and Employers Liability Legislation Com- 
mission which was held Tuesday in the office 
of John Dymond, Jr., of New Orleans, a mem- 
The 


meeting was to discuss measures to be enacted 


ber of the commission. purpose of the 
at the coming session of the State Legislature 
of Louisiana. 

Mr. Wood stated, in his review of the situa- 
tion over the State, that he found that cause 
for much of the confusion and misunderstand- 
ing both from the standpoint of the employee 
and the employer was due to a lack of law 
and not because of insufficient 
laws. He recommended that 
means he adopted by the legislature toward the 


enforcement, 


some special 





JOHN J. McINTYRE 


(Formerly Chief Adjuster, Equi- 
table Life Assurance Society) 


Announces the Opening 
of His Office 
in the 


Woolworth Building 
Telephone Barclay 3554 


and 


Solicits Detective and Investigat- 
ing work of the better grade for a 
few select clients. 


LICENSED AND BONDED 
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enforcement of the workmen’s compensation 
ws during the session of 1922. 

The speaker further explained that the en- 
jorcement of these laws could be put in the 
yands of three possible departments, namely: 
The Attorney General’s office, the Secretary of 
sate, or the Department of Labor. 

Further discussion brought out the decision 
that the laws could perhaps be most satisfac- 
orily enforced through the Department of 
labor, but at the present time that department 
is powerless to do anything for lack of funds. 
It was recommended by the commission that 
some means be provided by the legislature 
yhereby funds could be provided the Labor De- 
partment for carrying out these duties. 

The laxity shown by employers in reporting 
accidents as provided by law was brought up for 
discussion, and the bill, which was before the 
kgislature two years ago, if it had passed, 
would make it a penalty equal to three times 
the amount of liability for failure of an em- 
ployer to report an accident, but it was de- 
cided that the present laws on this matter were 
sificient if properly enforced. The “lump sum 
payment” question was brought up for discus- 
sion, but no definite decision was reached as 
io the recommendation that would be made in 


that instance. 





Insurance Agents Appreciative—Echo from 
Recent Convention in Chattanooga 
CHATTANOOGA, TENN., March 27,—Aftermath 
of the mid-winter conference of the National 
Association of Insurance Agents, held last 
week on Signal Mountain, is seen in the form 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1920 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets.. $4,667,299.35 
Capital.......... | 1,000,000. 00 
ania an 577,560. 26 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 











of appreciative letters reaching the local com- 
mittee, and publicity in the insurance journals. 
President Stanley Lachman of the Tennessee 
Association, who was chairman of the arrange- 
ments committee, and his co-workers are get- 
ting complimentary expressions from men who 
attended the meeting. 

President James L. Case of the national body 
supplemented his verbal Mr. 
Lachman by writing him the following: 


expressions to 


Let me tell you once more how deeply the 
members of the association appreciate all you 
did to make the Chattanooga meeting the big- 
gest and best mid-year meeting ever held by the 
National Association. 

C. S. S. Miller, advertising manager of the 
North British and Mercantile Insurance Com- 
pany, New York, wrote him as follows: 

I want to tell you how splendidly you carried 
the heavy burden of arranging for and taking 
care of the big mid-year meeting of the agents’ 
association. Only those who have had to attend 
to the tremendous lot of details, smooth out the 
wrinkles, listen to the criticism and still keep 
good-natured, like yourself, realize what you 
have done. Congratulations and best wishes. 

While the final meeting of the committee to 
wind up business of the convention, from the 
local standpoint, has not been held, it is said 
that the expense was about $1500. As a matter 
of pride and evidence that they were sincere in 
wanting the meeting held in Chattanooga, the 
local agents are paying all the expense. Some 
help was offered by outside organizations, but 
was courteously declined. 


Reciprocal Bills in Massachusetts Delayed 

30ston, Mass., March 28.—Considerable in- 
terest has been aroused by the delay of the 
Legislative Committee on Insurance in report- 
ing on the fire and casualty reciprocal bills 
which were given a hearing several weeks ago. 
The committee has practically completed its 
work for the year, having reported on twenty 
of the twenty-three bills which have been given 
a hearing since the session opened in January. 

Opposition to the casualty reciprocal bill was 
sO pronounced at the hearing that it was 
thought the bill for admitting fire reciprocals 
would suffer because of Edward C. Stone’s de- 
nunciation of the Missouri interests and the 
methods they employed by filing a_ protest 
against the renewal of the employers’ liability 
license in that State. 

Tt is said by those who claim to know some- 
thing of what is going on in the executive 
meetings of the committee that some members 
are in favor of admitting the fire reciprocals, 
while others are of the opinion that to admit 
the one and exclude the other would be unwise. 
Considerable time has been given to discussing 
the bills. If the committee is hopelessly di- 
vided, as those close to the inside say it is, it is 
possible that the bills may be referred to the 
next general court. The general opinion, how- 
ever, is that both will be given leave to with- 
draw. 


—M. B. Smith, for many years a successful local 
agent at Leland, Miss., died at Coopers Well, Miss., 
last week, following a long illness. Mr. Smith had 
many friends throughout the State, who will mourn 
his passing. 


19 


RATE BILLS SUPPORTED 


Mississippi Legislature May Pass 
Them Soon 


T. M. HENRY BEFORE COMMITTEE 





Bill to Place Revenue Agent on Salary 
Basis in Governor’s Hands 

Jackson, Miss., March 27.—Friends of the 
two rating bills now pending in the Mississippi 
Legislature have succeeded in having the oppo- 
sition of the reciprocals removed, and on Mon- 
day it was anonunced that the reciprocals would 
support the passage of a rating bill. 

Notwithstanding the fact that Stokes V. Rob- 
ertson, revenue agent, has done a great deal of 
talking about a “pernicious insurance lobby,” 
he and members of his family and his friends 
have been actively engaged in a lobby to defeat 
the passage of any rating bill. 

Mr. Robertson’s attorney, Hon. Clayton D. 
Potter, is also attorney for several large re- 
ciprocals, with whom he has been in close touch 
during the session of the legislature. These 
reciprocals have joined in the fight against a 
rating measure being enacted, but some of them 
let it be known on Monday they would with- 
draw their opposition if the bill were amended 
so as not to apply to reciprocals, mutuals and 
inter-insurers. Messrs. Stone, Dunn and Rob- 
erts, the authors of the measures now pending, 
all expressed themselves as willing to this 
amendment, thereby disarming Mr. Robertson. 

Only one session of the special legislative 
committee appointed to examine the affairs of 
the Mississippi Insurance Department was held 
during the past week, that of Friday afternoon. 

T. M. Henry, Commissioner of Insurance, 
was asked the question whether or not he was 
willing to waive immunity in case criminal 
action should be instituted against him later 
on. 

“T most assuredly do waive immunity,” re- 
plied the Insurance Commission in vigorous 
tones. “I want you gentlemen to know every 
fact in connection with this office, and in con- 
nection with the charges made by the revenue 
agent. I have nothing whatever to conceal from 
this committee or from the public.” 

Mr. Henry’s friends were not in the least 
surprised by his open and above board attitude. 
Those who have known him longest and most 
intimately have been unswerving in their loyalty 
to him throughout his difference with Mr. Rob- 
ertson and Gov. Russell. 

Both houses of the Mississippi Legislature 
have passed a bill which will put Stokes V. 
Robertson, revenue agent, on a salary, in lieu 
of commission on penalties he inflicts. 

The bill is now in the hands of Governor 
Russell, who will likely act upon it during the 
present week. It is thought that Governor Rus- 
sell, although he is a personal friend and politi- 
cal ally of Mr. Robertson, will not dare veto 
the bill, as it revises the salaries of all other 
State officers, and will be an annual saving of 
$150,000 to the State if it becomes a law. 
Under the measure Mr. Robertson would re- 
ceive $5000 annually plus only five per cent 
out of which he will be forced to pay attorneys 
and others who assist him in his suits. 
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The Title Guaranty and Casualty 
Company of America 


431 Griswold Street 


A joint stock corporation that will issue casualty 
and title insurance and fidelity and surety bonds. 


A joint stock corporation that is officered by men 
thoroughly experienced in the various forms of insur- 
ance and bonds which the company will write. 


A joint stock corporation that has already attracted 
as shareholders some of the most conservative and 
capable business men of Michigan. 


A joint stock corporation that is assured a big and 
profitable business by reason of its wide distribution 


The Title Guaranty and Casualty Company of America 


A. J. Walker-Greig, L.L.B., 
President 


F. J. Noonan, B.C.S. 
Secretary 


RE, 


Detroit, Michigan 


of capital among buyers of insurance and bonds. 


Because of the various plans which the company 
has for immediately attracting a volume of good 
business, because of the safeguards which the Michi- 
gan laws guarantee to shareholders and because of 
the endorsement given the company by the prominent 
men who have already become associated with it, the 
stock of this company can be sold strictly on its 
merits. 


_ Men who can qualify under the tests of intelligence, 
integrity and industry are wanted as stock salesmen. 


George A. Curry, 
Vice-President 


M. F. McDonald 
General Counsel 
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The Service Spirit 





The Lincoln National Life Insurance Company holds 
that practically every man, or woman too who is 
an economic asset should be entitled to the blessings of 
protection. A slight physical impairment or engaging 
in a hazardous occupation should not brand a man 
as an insurance leper. 

So strongly does The Lincoln Life believe that life in= 
surance is truly ‘‘the soul of service’’ that it issues poli- 
cies on practically every application sent in. 

You have a chance to COMPLETELY fulfill your serv= 
ice mission when you 


(LINK uP ()wire THE (()) LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building Fort Wayne, Indiana 
Now More Than $200,000,000 in Force 























Hutchinson, Kansas 


Stephen M. Babbit, President 
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LIFE INSURANCE ROMANCE 


Activities of Metropolitan Life As- 
sume National Significance 


WELFARE WORK BRINGS RESULTS 


company is in Direct Touch With Indus- 
trial Life of the Country Through 
Its Host of Policyholders 


Nothing has ever been published that is at all 
comparable to the digest of the accomplish- 
ments and standing of the Metropolitan Life In- 
surance Company which has appeared in the 
daily papers recently. It is a story in which 
more than 19,000,000 people have a part, in 
yhich the health and sanitation of the entire 
nation is involved. It is the tale of thousands 
upon thousands of dollars spent, which saved 
or prolonged the lives of whole cities and in- 
cidentally returned to the coffers of the com- 
pany millions of dollars, which will eventually 
come to rest in the pockets of the horde of 
Metropolitan policyholders. In all the long and 
varied history of life insurance nothing has 
ever been done which could approach the as- 
tounding results obtained by this company in 
its program of welfare work. It is truly great 
phenomena of business development; a proof of 
the possibilities of a humane institution. The 
figures shown in the annual statement for the 
year ending December 31, 1921, are absolutely 
astounding and almost beyond comprehension. 
The company now figures in billions rather than 
in millions. It has grown to be the largest ordi- 
nary insurance company in the world and is 
nearly the largest industrial insurance company. 
In fact, it lists nine ways in which it is greater 
than any other company. 

When one considers that, according to the 
census of 1920, there were 24,351676 families 
in the United States, and that the Metropolitan 
had insurance on the lives of about 19,000,000 
people, it is possible to visualize the close touch 
which the company has with the family life of 
this country. It is said that in one district in 
New York city the Metropolitan has insured 
two persons out of every three residing there. 
This is a truly remarkable record which can be 
approached by no other company. The under- 
lying reason behind the wonderful progress 
which the Metropolitan has made during the 
last few years and which has brought it up to 
this leading position among the life insurance 
companies of the world is the fact that Haley 
liske, president of the company, has seen the 
vonderful opportunities open to the life insur- 
ace company in the promotion of health for 
the purpose of reducing the death rate. It is 
estimated by the company that had its death 
rate during 1911 prevailed during 1921 there 
would have been 55,000 more deaths among the 
company’s policyholders during the past year. 
The result has been not only an enormous sav- 
ig to the company but, as well, tremendous 
good to the policyholders themselves. The 
health program of the Metropolitan has pro- 
longed the lives of thousands of policyholders 
to their great gratification and has saved the 
Company thousands of dollars, which money, 


oddly enough, goes back into the pockets of the 
policyholders themselves, because the Metropoli- 
tan is a mutual company. Thus is formed a 
never-ending circle in which the company pro- 
longs life to save money for the persons whose 
lives are prolonged. 

Fourteen million visits by trained nurses have 
been made in behalf of the Metropolitan Life 
to the industrial policyholders of the company. 
These nurses attempt not only to heal the sick, 
but also to teach right living, and it is impos- 
sible to estimate the good that has been done 
through this wonderful service. The carriers 
of industrial insurance are, in a large measure, 
ignorant or foreign-born people, and often 
prejudiced against the modern ‘standards of 
sanitary living, so that the nurses of the Wel- 
fare Department have, no doubt, performed 
untold service in overcoming these prejudices 
and thus making life safer for the great body 
of American citizens. 

Not the least among the health activities of 
the Metropolitan Life is the great experiment 
in Framingham, Mass., financed by the company, 
which is being carried on by some of the lead- 
ine health authorities of the country, and 
which has resulted in five years in a reduction 
of the death rate from tuberculosis from 121 
per 100,000 to 40 per 100,000, which, expressed 
in percentage, is a reduction of 67 per cent. This 
improvement was in the beginning financed with 
a fund of $100,000, which has since been added 
to several times by the company. The campaign 
is under the auspices of the. National Tubercu- 
losis Association. 

To the ordinary policyholders of the company 
are offered the privileges of frequent medical 
examinations through the services of the Life 
I°xtension Institute. This has resulted in a 
great amount of good to the policyholders and 
a considerable financial saving to the company, 
according to a recent estimate. 

As a distributer of literature, the Metropli- 
tan Life Insurance Company takes its place 
among the leading institutions of the country. 
During 1921 alone, over 25,000,000 copies of all 
sorts of books and pamphlets were distributed 
broadcast, and in addition more than 18,000,0c0 
copies of The Metropolitan were issued. Prac- 
tically all this literature dealt with various im- 
portant phases of health and 
Thus the company in this one department alone 


welfare work. 


conducted one of the greatest health campaigns 
that has ever been carried out. 

One of the outstanding questions of the day 
is the housing situation. The Metropolitan 
Life has played a great part throughout the 
entire country in pfoviding homes for many 
thousands of families through loans totaling 
over $68,000,coo. In addition to this, it has 
subscribed to a plan for building apartments at 
low rentals in New York city, which will pro- 
vide homes for thousands of needy families in 
the greatest metropolis of the country. 


DRASTIC STEP BY MASONIC MUTUAL 


Washington Association to Let Poor 
Producers Drop Out 

The Masonic Mutual Life Association of 
Washington, D. C., has decided to weed out the 
weak agents on its books and has announced 
that any man who does not produce at least 
$4000 of placed business every week is not 
well adapted to the work of the association and 
therefore the association plans to go over the 
record of every man in its employ, and if he 
shows an average of less than $4000 a week 
during the three-month period and can give no 
good reason therefor, he will be asked to go 
into some other business in justice to his family. 


Changes in National Life 

The following changes in the duties of the 
official staff of the National Life of Mont- 
pelier, Vt., were recently made: 

Harry M. Cutler, vice-president, was made 
chairman of the committee on finance. 

Dr. A. B. Bisbee, medical director, was also 
elected second vice-president and a member of 
the executive committee. 

Edward D. Field, superintendent of agencies, 
was made second vice-president, supervising un- 
derwriting, and a member of the executive 
committee. 

Loriman P. Brigham, heretofore assistant 
superintendent of agencies, was elected superin- 
tendent of agencies. Mr. Brigham was long 
identified with the Boston agency of the com- 
pany. 


—The Reserve Loan Life Insurance Company of 


Indianapolis wrote $1,000,000 in February. 





first two contract years. 





OHIO, INDIANA AND ILLINOIS 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY, of 
Chattanooga, Tennessee, intends to enter these states. 

This announcement is not addressed to satisfied 
representatives of other Companies, but to experienced, 
successful life insurance solicitors, who wish to 
obtain General Agency Contracts. 

If your character is above reproach, and you 
have paid for a minimum of $200,000 annually for the 
last three years, and are ambitious to own and operate 
a General Agency , ——Write us, giving full particulars. 

Liberal financial assistance extended during the 


—Minor Morton, Vice President and Agency Manager 
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dowment Policy Results Presented at 
4 Ages 
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EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 
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OPPORTUNITY 


Since the ending of the Great War, life assurance has become appreciated, not as an 
incident but a necessity of life. Never before have the thoughts of man so steadily 
turned in one direction—Now is your opportunity. Become an Agent of the Great. 
West Life Assurance Company whose contracts are liberal—stability unassailable— 
terms to Agents equitable. Moreover, the Company conducts a Life Insurance 
course, that not only teaches the inexperienced man, but helps the experienced Agent 
to greater efforts. 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg 


| crite, LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, Presipenr. 


Agents desiring to conncct themselves with a solid and progressive, yet conservative 
Life Insurance Company, «an address S. D. Powell, Secretary, giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive forms 
of policies. 

















We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 
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THE PROSPEROUS 
AGENT 


A New Book by 
WILLIAM ALEXANDER 


Presents Characteristics of the 
Successful Life Insurance 
Solicitor 


Beneficial to Those Contem- 
plating Entering the Life In- 
surance Business, as well as for 
Those Already In It. 


PRICES: 

Red Cloth Cardboard 
Single copy......... $1.50 $1.00 
copies........... 33.75 22.50 
cs. 3s . 62.50 42.50 
100“ 120.00 80.00 
MO os cctcccccae Ree 150.00 
Mle SY Ln ur cca de aU 350.00 





THE ART OF SELLING 


A Practical Handbook by 
JOHN S. TUNMORE 


For the Use of Insurance and 
Other Salesmen 


Warns of Pitfalls; Stimulates; 
Inspires. 


PRICES, SILK CLOTH BINDING 


SINGIC CODY 5.55.6 6o0 60.00 53 ncaeed Cede 
AS copies... ...... 4. +--+. sees Gaede 
MOST soci crac waxes . 62.50 
100‘ 120.00 
200“ 225.00 
500‘ 525.00 


It is seldom that life insurance 
men are privileged to secure new, 
helpful books from two such well- 
qualified authors. One of them, 
Mr. Alexander, is a company exec- 
utive in charge of the education 
and instruction of agents, and in 
close daily touch with agents; he 
knows their needs and their ex- 
periences. The other, Mr. Tun- 
more, is a great personal producer, 
as well as a successful director of 
agents—one who can not only sell 
Insurance himself, but tell others 
how to do it. 


_ Both of these books are pub- 
lished by 


THE SPECTATOR COMPANY 


CuicaGo OrFicE: 135 WILLIAM STREET 
InsuRANCE EXCHANGE NEW YORK 














Favorable Report on Examination of South-= 
land Life 

Texas Commissioner of Insurance and Bank- 
ing Ed. Hall has made public the report of ex- 
amination of the Southland Life Insurance of 
Dallas, Texas. The last preceding examina- 
tion of this company was made as of September 
30, 1919. This examination was made as of 
December 31, I92I. 

The examiner reported that the accounts and 
records of the company are well kept, under a 
good system; progressive improvement having 
been made in these respects. A few suspense 
accounts have not been closed at the end of the 
year, necessitating adjustments which could be 
avoided by closing these accounts on December 
31 of each year and thereby eliminating ledger 
liabilities and making possible a complete bal- 
ance between the trial balance and the annual 
statement to the Insurance Department. 


Bartholomay=Darling Company Cup 
Winners 

Bartholomay-Darling Company, general 
agents of the Indemnity Insurance Company of 
North America at Chicago, have received word 
that they were the leaders in the accident and 
health contest which was conducted by the In- 
demnity Insurance Company of North America 
during the months of January and February. 
All agents of the company throughout the 
United States participated, and a spirited con- 
test was on throughout the two months. 


Local Business Improving 

Pine Biurr, Ark., March 27.—A number of 
lumber mills employing several hundred men 
have recently opened up again here, giving 
employment to many men, and this is viewed 
with pleasure by local insurance men, as it will 
mean more business to them. In addition to this, 
the local Cotton Belt Railway shops have re- 
rently re-employed a large number of men, re- 
lieving in a considerable degree the unemploy- 
ment situation amongst the railway men. 


Home Life Agency Association Meets 

The general agents and honor men of the 
Home Life of New York met this week at 
Atlantic City, N. J. Among the speakers the 
first day were E. W. Gladwin, H. W. Gale, 
G. E. Murphy, J. H. Scott, G. W. Murray, F. C. 
Wright, R. C. Green, F. L. Jordan, G. M. 
Robinson, H. C. Weisinger, W. G. Phelon and 
Harold Tibbits. Miss Edna Kaufman, of Chi- 
cago, related some of her experiences in con- 
nection with the insuring of women. 








Darby, Hooper & McDaniel Get Standard 
Accident 
Darhy, Hooper & McDaniel of 122 William 
street, New York, have announced the estab- 
lishment of a casualty department and have been 
appointed agents of the Standard Accident In- 
surance Company of Detroit. Darby, Hooper & 
McDaniel wiil start writing business for the 
Standard Accident April 1. 
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Philadelphia Life Starting Own Publicity 
Campaign 

The Philadelphia Life Insurance Company, 
of Philadelphia, has decided to start a pub- 
licity campaign of its own, in an effort to gain 
business and to bring the name of the company 
before the public in every legitimate way. In 
a circular sent out to agents, Jackson Maloney, 
vice-president of the company says: 

It is our desire, during this campaign, in 
every legitimate way to make the name of the 
company better known. We wish to start the 
campaign by having every agent have an appli- 
cation in the mail to reach the home office on 
the first day of the campaign, namely, April 
1. During the campaign we want every agent 
to make the monthly honor roll and we also 
want every agent to suggest to us the name of 
a good prospective agent and card for this pur- 
pose will be sent out later. 


Manhattan Life Not Ready to Enter 
H. & A. Business 

The Manhattan Life Insurance Company will 
not enter the health and accident field for some 
time, if at all. Although it had planned to do 
so shortly after the first of the year, general 
business conditions have been so poor as to 
bring about an indefinite postponement of the 
date. 

John F. Roche, vice-president of the company, 
says that when business conditions improve, the 
matter of establishing a health and accident de- 
partment will be considered. 


Aetna Life Has Booth at Travel Show 

The Atna Life Insurance Company and 
affiliated companies have a booth on the main 
floor at the International Travel Exposition, 
Grand Central Palace, and is,understood to be 
the only insurance company with a booth at this 
show. The A£tna’s display of photographs. and 
other material has been arranged in an artistic 
manner, and together with literature devoted 
largely to travel insurance, including tourist 
baggage, personal effects and personal accident. 


Testimonial to President W. A. Day 

An anniversary testimonial to President W. 
A. Day of the Equitable Life Assurance Society 
of New York will begin April 1 and last until 
April 12, during which time every Equitable 
agent has been asked to bring in ten applications 
and at least three. The testimonial will be in 
honor of President Day’s eleventh year as 
president of the company. 


and Bankers Life Increases 
Maximum Line 
The executive committee of the Farmers and 
Bankers Life of Wichita, Kan., has increased 
its limit of retention on one life from $7500 to 
$10,000 on male risks, the limit on female risks 
remaining at $5000. 


Farmers 


Pyramid Mutual Accident to be Liquidated 

Tt is reported that the Pyramid Mutual 
Accident, of Omaha, formerly the Lion Accident 
and ‘Casualty Co., is to be liquidated by the 
Nebraska Insurance Department. 
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SOME AGENCIES WRITING LARGE AMOUNTS IN 1921 


Several Life Insurance Company Representatives Report Their Business 
for a Half-Decade 


YEARLY AND MONTHLY FIGURES LOOM LARGE 


Though 1921 Was a Generally Unsatisfactory Year, Some General Agents Nearly 
Kept Pace With the Record Year 1920 . 


A considerable number of general agents of 
life insurance companies, located in various 
parts of the country, have reported to THE 
SpecTATor their writings in 1921, some of them 
also presenting for comparison the amounts of 
their new business written in preceding years. 

It will be noted that several of the general 
agencies report new business exceeding an ay- 
erage of $1,000,000 a month, and that, while 
some in I921 exceeded their new writings of 
1920, others did not keep up with the high rec- 
ords of 1920, in which year more life insurance 
was sold, and sold more easily, than in any 
previous year. 

The letters 
some of the more important general agencies 
will be found of much interest: 


following extracts from from 


Missourt State Lire Cuicaco Brancu Doinc 


WELL 
Karl B. Korrady, manager of the Chicago 
office of the Missouri State Life of St. Louis, 
reports that business paid for in 1921 was, in 
round numbers, $5,000,000, and the agency ex- 
pected to close the year with over ten million of 

paid-for business. 
AGENCY WIDE 


New York LIFe 


AWAKE 


CALIFORNIA 


A. F., 
California branch of the New York Life, re- 
ports that the 1921 paid business of the Southern 


Combs, agency director of the South 


California branch amounted to $5,786,000 dur- 
ing the past year. 


PritApELpHiA AGENCY OF THE PRrovIDENT LIFE 

Manager Paul Loder of the Philadelphia 
agency of the Provident Life of Philadelphia 
reports that written business for the year 1921 
was $11,292,000, as compared with written busi- 
ness for 1920 of $10,605,000. In 1921 we paid 
for $9,762,0co in cash settlements. 


CENTRAL BRANCH OFFICE OF NEW York LIFE 

Agency Director J. A. Campbell of the Cen- 
tral branch office of the New York Life at 
Chicago, Ill., reports paid business as follows: 
IQI7, $12,222,857; 1918, $11,079,327; 1919, $17,- 


714,655: 1920, $22,001,722; 
In 1919 we transferred a sufficient number of 


1921, $18,702,582. 
agents from this office to another to aggregate 
$1,200,000, and in 1920 transferred to another 
office sufficient number of agents to aggregate 
$2,029,000. 
EouiTaBle Lire WHEELING OFFICE Snows Bic 
GAINS 

Thomas B. Sweeney, manager of the Whceel- 
ing, W. Va., agency of the Equitable Life of 
New York, states that the paid-for business of 
192t was $12,503,000; for 1920 it was $11,111,- 
coo; for 1919, $6,329,000; for 1918, $5,074,000, 


This does not include group or accident and 
health insurance, which runs about half a mil- 
lion per year. 


Ives & Myrick Dim $2,000,000 MontTHLY 

Ives & Myrick, New York managers of the 
Mutual Life of New York, report 
written as follows: 1918, $14,951,021; 
$22,180,640; 1920, $28,178,772; 


business 
1919, 
1921, $24,345,303. 
Orric—E AT BALTIMORE MAKES 


Mutruat LiFe 


Goop SHOWING 

Charles R. Posey, manager of the Baltimore, 
Md., office of the Mutual Life of New York, 
reports as follows: This agency paid for, in 
the year 1921, $9,204,000; in 1920, $12,000,009 ; 
in 1919, $10,000,000; in 1918, $5,000,000, and in 


1017, $4,500,000. 


L. A. Cerr Acency Amone Biccest Propucers 

L. A. Cerf, manager of the New 
York territory of the Mutual Benefit Life of 
Newark, N. J., states that the paid-for produc- 
tion of this agency for 1917 was $13,946,656; 
1918, $13,302,666; 1919, $21,182,887; 1920, $28,- 
848,054, and 1921, $24,216,893. 


Greater 


Ir 


Jounston & Cottins Bic Propucers 

The Johnston & Collins Agency at New York 
of the Travelers Insurance Company of Hart- 
ford shows new business as follows: 1917, 
$4,840,046; 1918, $4,626,164; 1919, $8,286,234; 
1920, $11,960,752; 1921, $9,337,600. 

GrauAM C. WE tts OFrrice Dip $5,000,000 

BUSINESS 

Graham C. Wells of the New York office of 
the Provident Life of Philadelphia reports 
$5,000,000 of new business in 1921. 

PHILADELPHIA MutuAL BENerir AGENCY 

BUSINESS SATISFACTORY 

James H. Glenn, general agent of the Phila- 
deiphia agency of the Mutual Benefit Life of 
Newark, N. J., states that the business of this 
agency for 192I was very satisfactory. While 
the agency did not reach the volume written in 
1920, paid-for business was substantially larger 
than that in any year other than 1920. 


PittspuRGH PHorntx Mutuat AGeNcy ACTIVE 

I. R. Putnam, manager of the Phoenix Mu- 
tual at Pittsburgh, Pa., states that production 
for 1921 was about three million dollars, which 
is a moderate increase over the year before. In 


fact, an increase over I919 and 1920. 


ProvipENT Lire DeNverR OrriceE Dotnc WELL 
Cowles & Cowles of Denver, Col., general 
agents of the Provident Life & Trust, report 
that in 1921 paid-for business of this agency 
was $1,785,486. In previous years figures have 
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been kept on an issued basis, but the issued basis 
very closely approximates the paid-for busines 
during those years. They are as follows: 1907 
$1,164,250 ; 1918, $759,000; 1919, $2,082.25. 
1920, $2,539,000. oe 


RELIANCE Lire PirrspurcH AGENcy Suows 
ProGREss 
S. T. Whatley, supervisor of the Reliance 
Life at Pittsburgh, Pa., writes that paid bys. 
ness for the years 1920 and 1921 was very 
slightly in excess of eight millions of life jp. 
surance. 


Perez I’. Hure AGency Does $1,000,000 
MonTHLY 
Perez F. Huff, general agent of the Travelers 
of Hartford at New York, states that ths 
agency has been averaging a steady production 
of approximately one million a month fo; 
several years, 


Witkes-Barre Bustness Growing 
Patrick F. 
Wilkes-Barre, Pa., agency of the Prudential 
Insurance Company of Newark, N. J., reports 
business of $3,560,526 in $3,391,628 in 
1920; $2,831,000 in 1919; $1,753,500 in 1918, and 


Kielty, superintendent of the 


IO2t 5 
$1,100,000 im IQI7. 


CHARLES JEROME Epwarps AGENcy Keeps Up 
WELL 


Charles Jerome Edwards, manager of the 


Equitable Life of New York at Brooklyn, re. 


ports that his office fell only slightly short of 
the amount of business written in 1920. Figures 
for the past five years show business written of 
$15,073,780 in 1921; $15,867,454 in 1920; $1- 
024,388 in 1919; $6,086,143 in 1918, and $6,68;, 
966 in I9I7. 


Large Gains of Fidelity Mutual Life 
The year 1921 was the most satisfactory one 
in the history of the Fidelity Mutual Life In- 
surance Company of Philadelphia, as is dis- 
closed by the annual report of President Walter 
The com- 
pany’s new writings were within 714 per cent 
of the unparalleled total of 1920, and an increase 
of 18 per cent over the writings of 1919. A 
few of the gains noted in the company’s state 
ment covering 1921 are the following: In m- 
come, over $1,250,000; in assets, over $4,213 


LeMar Talbot to its policyholders. 


000; in number of policies in force, about 500, 
and in amount of insurance in force, nearly 
$10,000,000. The company wrote over $40,000- 


ooc of new business last year, and closed the 


On January 1, 1922, the company reported a 
sets of $47,510,589, with a surplus of $1,904,84 
beyond its policy reserve of $40,786,914, aud 
other liabilities, among which is nearly $3,500; 
The company’ 
premium income last year was $8,258,244, and 


000 of dividends apportioned. 


its paid-for policy claims $3,569,977, and for 
Since its ot 
ganization, over forty-three years ago, the cot 
pany has paid $63,380,119 to policyholders 
President Talbot and his lieutenants are ¢ 
titled to congratulation upon the achievemetls 
of the past year. 


premium abatements $972,800. 
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MONEY IN MORTGAGES 


such Investments Simplified by 
Country-Wide Title Insurance 


\BSTRACT SEARCHING ELIMINATED 


Farnings Average Higher on Mortgages 
Than on Bonds and Stocks 
By Horace Foster 
The question of overhead in the matter of 
mortgage loans has been occupying the atten- 
pi of insurance companies to a considerable 
, tent in these days when high operating costs 


¢ 


have emphasized the necessity of the close fig- 
wing of profits. 

A mortgage loan, of course, has several es- 
grttial points: +The value of the property upon 
which the loan is made; the ability of the tenant, 
te he farmer or urbanite, to make a sufficient 
profit from his business to pay the interest 
charges; and the ownership— 
yhether or not the owner has a good title to 


question of 


the property which he pledges for loan. 

According to a pamphlet recently issued by 
the New York Title and Mortgage Company, 
133 Broadway, to the insurance companies—a 
the 





hit of their own medicine for themselves 
title company has solved the vexatious problem 
of satisfying the insurance companies as to the 
titles on their farm loans. 


Tittes INSURED THrouGHOUT COUNTRY 
By insuring titles anywhere in the United 
States, this company claims to have ended the 
seemingly endless re-examination of abstracts 
om the part of insurance companies, and to 
have saved them money as well as much trou- 
ble by eliminating the overhead necessary for 
this re-examination. Under the old plan, ab- 
tracts in bulk were shipped back and forth 
from the mortgage dealer to the insurance com- 
pany, sometimes requiring alterations and tech- 
nical changes that kept the matter in abeyance 





Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 


Incorporated 1851 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives, 


Joseph C. Behan, Supt. of Agencies 

















rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








for a considerable time, to the distress of the 
mortgage dealer who greatly desires a quick 
turnover of his funds, and to the expense of 
the insurance companies from whose profits the 
salaries of the attorneys and general overhead 
necessary to the examination had to be de- 
ducted. 

This, of course, took no account of the trou- 
ble involved and the possibility of losing or 
misplacing abstracts or other valuable papers in 
connection with real estate titles. Title insur- 
ance has done away with all of this and has 
added extra security to the strong financial po- 
sition of the insuring company, which has capi- 
tal assets of more than $5,000,000. The ex- 
pense, which is slight, is borne by the mortgage 
dealer. 

This has enabled a fuller use on the part of 
fire and life insurance companies and other in- 
vesting concerns of the mortgage market for 
an investment field. 

According to figures of January 1, New York 
State savings banks, with assets of $2,893,128,- 
172, had $1,423,952,177 invested in mortgages. 
It was announced recently that the Metropolitan 
Life Insurance Company was considering an 
investment of $100,000,000 in group of 
Metropolitan mortgages, in a form which would 


one 


be most likely to relieve the local housing situa- 
Fire insurance .companies are also en- 


tion. 


larging their mortgage commitments. 


Hicu Yre_p oF MortGAGeE INVESTMENTS 
Accountants who examined the books of a 
number of insurance companies last year 


brought yield of 
mortgages as compared with stocks and bonds. 

The method pursued, it was stated, was an 
analysis by accountants of the returns on the 
investments of New York State life insurance 
In reaching the 
the de- 


out very plainly the high 


companies from 1906 to date. 
conclusion, no account was taken of 
preciation of stocks, owing to the financial de- 
pression of the time, but simply an estimate 
based on the amortization value of stocks and 
honds. 

In 1906 the return on mortgage loans was 4.56 
per cent; on bonds and stocks 4.27 per cent; in 
1907, 4.72 per cent on mortgages and 3.67 per 
cent on bonds and stocks; in 1908, 4.84 per cent 
on mortgages, and 3.95 per cent on stocks; in 
1909, 4.83 per cent on mortgages, 5.23 per cent 
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on bonds and stocks; in 1910, 4.88 per cent on 
mortgages, 4.42 stocks; in IgIt, 
4.91 per cent on mortgages, 4.65 per cent on 
bonds and stocks; in I912, 4.92 per cent on 
mortgages, 4.43 per cent on bonds and stocks; 
in 1913, 5.02 per cent on mortgages, 4.32 per 
cent on bonds and stocks; in 1914, 5.02 per cent 
on mortgages, 4.12 per cent on and 
stocks; in 1915, 5.09 per cent on mortgages, 3.72 
per cent on bonds and stocks; in 1916, 5.12 per 
cent on mortgages, 4.32 per cent on bonds and 
stocks; in 1917, 5.06 per cent on mortgages, 4.27 
per cent on bonds and stocks; in 1918, 5.08 
per cent on mortgages, 4.32 per cent on bonds 
in 1919, 5.06 per cent on mortgages, 


per cent on 


bonds 


and stocks; 
3.90 per cent on bonds and stocks. 

The average return of life insurance compa- 
nies was 5.26 per cent from real estate mort- 
gages, and 4.19 per cent on stocks and bonds. 

New York State fire and marine companies 
showed a return of 5.1I per cent on mortgages, 
and 4.17 per cent on stocks and bonds. Fire 
insurance companies of other States showed a 
return of 5.20 per cent on mortgages, and 4.21 
Among casualty insurance 
companies the return 5.45 per cent on 
mortgages, and 4.29 per cent on stocks. 


per cent on stocks. 
was 


LoANING ON MortGaces SIMPLIFIED: 

It has not been any question as to the solidity 
and desirability of mortgage investments that 
has kept some companies from putting a higher 
percentage of their funds in these securities, 
but the difficulty encountered in handling such 
commitments. The purchase of a bond entails 
merely the examination of every available rec- 
ord concerning the issue and the storing of the 
instrument itselfi—a small piece of paper. The 
matter of mortgage loans, however, has re- 
quired much circumspection. 

Granted, therefore, the rate of security and 
demonstrable higher yield, the machinery of 
assuring one’s self that every safeguard for 
the protection of the company’s funds has been 
thrown about the investment is often very cum- 
bersome and the papers dealing with the loan 
voluminous and involved, and frequently not 
replaceable when mislaid or destroyed. 

The New York Title and Mortgage Company 
makes a point of the simplification of this mat- 
ter by the use of its policies and quotes a letter 

(Continued on page 29) 
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The following valuable tabulation has been compiled from the anneal statements of the ten largest life insurance com 
New York | Insurance Department for the e year ending December 31, 192 


Reports for 1921 


— 


COMPARATIVE STATEMENT EXHIBIT OF TEN LARGEST LIFE INSURANCE COMPANIES 
An Analysis of the Annual 


panies of the United States, each having more than $1,200,000,000 in force, as filed With the 



































































































































Aetna Life—alIncludes stocks. 












G—c ompany transacts group insurance; in this se t 
acts group insurance the first item is ordinary, the second, 
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Suspended mortality, 


—aExcluding $55,717,348 assets (including $7,500,000 capital) accident bra 
industrial premiums. cIncludes $3,976,271 for health and welfare work. Prudential—alIncludes $2,000,000 capital, o 
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cIncludes $500,000 dividends to stockholders. 
$8,392,235; dividend equalization, $971,341; security fluctuation and real estate depreciation, $7,165,110. 














1e first item re wes ‘0 ordinary i insurance and the second g group insurance. 
and the third industrial insurance. 
bExclusive of $30,423,057 assets of accident branch. 
holders. Mutual Benefit—aDivided as follows: 
security fluctuation and general contingency fund market value basis, $13, 7 

















a ma = i es 
Aetna, | Equitable, Mutual | Mutual Life, New York Northwestern Travelers Industrial Companies 
Hartford | New York Benetit New York Life Mutual ——_—___ 
John Metropolitan Prudential 
| | Hancock Life 
. es, res, 
Admitted Assets $ | $ $ $ $ $ $ $ $ $ 
EERE io icin's oie .03s\<Siere seer 1,835,565 14,492,288 2,626,796 11,706,468 8,362,881 2,918,877 7,600,618 9,950,623 28,278,013 15,678,238 
Mortgage loans............... 72,063,062} 154,033,030 123,735,785 111,760,866 183,722,806 224,503,562 53,761,919 125,763,854 454,517,999 258,732,151 
BARNS NBO ains.s <oesieen aise a56,874,420|  @360,244,485 103,382,842 418,202,676 554,699,301 a181,565,851 66,060,918 a72,374,131 a502,333,461 417, 1569, 121 
MUMERNIN cicwacscccvaccsss| Savdencesel  — esaseorans 19,770 17,092,791 BAMIUEOL «wa sate w'e Sots AU,” = dvssseaeecl|  . aiclestcmtet 3 1893, 187 
Collateral loans. . ; 565,239 2,643,800 t's | |) MOUMUOD! cxcosatinal aanadedeacl), Siacessaah © | agaeacmeee 932.000 
Premium notes and loans to! , 

policyholders............... | 17,568,705} 99,076,723 7,066,087 96,751,667 164,305,881 78,550,842 21,384,906 19,380,907 74,907,126 54,168,817 
Cash in offices and banks, etc. 4,275,436) 6,159,267 oes? 236 7,810,454 11,067,144 3,763,547 4,319,105 1,486,788 11,379,690 13,820,279 
Deferred and unpaid premiums. 3,686,677) 10,233,529 5,358,489 5,319,202 14,674,443 7,568,660 5,639,495 5,447,435 26,578,163 12;969,384 
Accrued interest and rents. . 4,425,885| 8,417 1896] 5,893,106] . 8,861,375, 13,279,660 8,214,355 2,506,428 5,289,633 17,588,572 11,744'554 

j Si 

Total admitted assets. . | 6161,294,989| 655,301,018 306,440,101 677,505,499 952,632,139 507,085,694) 163,288,334 239,693,371 1,115,583,024 789,508,224 

Book value over market value. lL Waeciehabell ivehcecenelt 0 soxteaueaer 8,634,301 56,046,998 oh | 1243 2,918,125 9/591 095 

Assets not admitted eveuecaas | 334,921 3,997,196 1,393,876 2,069,228 6,534,988 2,571,502 265,777 1,544,204 6,246,054 15,850,191 

jabilities : 

Policy reserve............... 135,076, 870] 530,140,853 268,580,217 569,330,333 787,157,463 445,192,157 149,192,259 216,184,485 1,027,519,515 713,603,967 

Reserve on supple. contracts. X 1,636, 987| 6,731,447 6,540,803 4,730,556 8,819,495 1,090,243 6,456,939 1976 929,330 4'074.797 

Policy claims ..............--| 1,035,334| 5,283,324 1,058,970 5,398,889 8,877,764 1,420,437 595,242 584,019 3,951,569 3,041,495 

Dividends apportioned for 1922) 1'391,248| 26,148,772 10,661,048 29,831,279) 42,287,369 19,257,189 64,216 4,740,000 11,827,455 11,820,195 
Set apart provis. or otherwise! ail | 

for deferred divs........... 1,988,988} 36,400,411] 16,528,686 31,014,585 59,303,179 507,603 503,297 176,974 6,361,841 8,931,883 
Unassigned funds............. 15,345,728] 35,805,798) .......... 98,051,587} 16,935,196 24,835,754 5,292,985 13,332,313 47,241,180 033,251,663 
Unpaid dividends, dividends to | ol, 

nae, & other liabilities 4,319,833) seta 3,070,377 9,148,270 29,251,673 4,966,311 1,934,135 4,040,604 16,152,134 14,784,464 

ncome } 
Premiums on new policies. . 4,889,266 14,991,144) 5,287,652 11,992,127 21,708,717 8,008,879 7,593,755 3,989,158 22,344,728 12,518,318 
Renewal premiums............) 23,233,058| 72,768,961 33,168,911 62,145,464 109,243,817 53,787,612 31,544,253 045,335,727 b219,315,704 b171,049;693 
Dividends applied to oie is 

paid-up insurance........... 40,734 1,864,896) 769,077 3,949,021 3,629,588 2,427,163 27,696 162,230 126,174 187,378 
Dividends applied to pay re-| | | . 

newal premiums............ 1,066,520) 5,768,952| 7,718,687 9,020,797 9,885,342 13,141,316 38,501 2,471,519 1,894,889 2,936,636 
Surrender values applied to pay ne 

renewal premiums.......... 5,112 89,785| 27,884 640,878 393,907 60,947 Ls 8 re SH 83g... 
Surrender values applied to} are 

purchase paid-up insurance. SUSIE! Wrlcancsteen|)  ierGcteceall, keemecee? wcoeeeanim scasmecan 6,203 400008; késcessaes} © ace geee 

Rawlins coo occa: 829,861 2,704,502| 63,764 1,908,408 632,316 115,973 622,349 5,000 546,792 502,298 
Prem. for disab. and double ind | | 779,384| 2/234" ae anes 1,723,304 3,982,498 61,262 970,403 153,612 1,619,013 757,323 

Total premiums.......... | 31,148,207) 100,422,244 47,035,975 91,379,899 149,476,185 77,603,152 40,809,022 52,611,339 245,930,819 187,951,576 
Reserves on supple. contracts. . 345,119 2,349,645 1,233,087 368,230 978,237 1,665,882 1,213,676 136,445 573,141 1,618,246 
Interest on mortgages........ 3,658,767) 6,783,107) 6,126,098 5,642,907 9,127,538 11,575,945 2,704,310 6,318,739 21,294,984 1,795,404 
Interest on bonds and stocks .| 2,501,077) 16,512,482 4,306,405 19,602,880 27,161,018 7,548,292 2,848,917 3,151,790 23,370,196 18,220,868 
Interest on other securities. ... 1,232,231] 5,784,449} 3,510,297 5,594,951 8,719,829 9,115,462 1,110,153 895,428 3,456,925 2,642,574 
Bais oa cbenekane esas as 134,250} 1,346,106) 260,300 1,409,214 1,037,532 438,169 513,130 22,251 me 816, 092 1 "498, 353 

Total interest receipts. . 7,496,906 14, 003, 109| 32,249,951 46,045,918 23,677,868 7,176,511 10,388,308 51,938,196 34,155,647 
All other income.............] 395,649 3,384 6,946,358 2,893,147 79,858 82 139,144 2,076,304 213,758 

~~ —. meses | 39,385, 881) 1377 ( 724, 017 02,274, 317 130,944,439 199,393,487 103,026,760 49,199,291 63,375,236 300,518,460 223,939,227 

isbursements SS SS — LT 
Death losses paid............ 9 ,682,698| 11,461,612 27,552,139 32,795,647 18,250,475 10,153,845 11,515,987 46,191,339 36,989,937 
Matured endowments......... | 2. 842 2 10: 36 2,514,830 10,672,006 24,800,067 7,934,586 1,617,438 1,064,610 20,238,817 4,667,017 
re er reer | 131,754 2,598,724 1,337,945 247,204 370,415 941 471,888 296,402 
Surrender value .............. | 5,631,565 28, ‘057, 107 25,634,155 9,581,541 2,397,944 4,782,873 412,583 9,492,659 
Dividends. . 9,471,262 26,090,345 38,836,684 17,892,399 97,162 3,170,929 13,195,736 16,537,823 
Disability and double indemnity| Peete tie nt 268,918 903,911 4,162 309,552 8,575 10,838,110 986,675 
| a — 

_. Total to policyholders. . . | 18,273,666| 83,678,764 29,211,023 95,239,239 124,308,409 53,910,367 14,946,355 20,543,915 91,348,473 68,970,513 
Paid on supplementary ogy 177,026) 2,143 785} "384.724 795,030 1,034;847 857,967 948,259 927 427,009 998,325 
Com. and agency expenses... | 4,206,0 93 35) 3,742.97 3) 4,906,628) 95 619,971,708 8,582,883 6,544,205 10,733,872 47, 102, 538 35,546,526 
Med.exam. fees and insp.of risks| 831,379 249,454 1,008,092 374,622 455,645 ‘575, 747 2/280,374 912,020 
Sal. of offi. and ho. offi. empl.. 3,285,926 979,346 3,635,513) 1,452,717 1,625, 008 2, 012, 905 9,093,061 5,861,888 
MMB ret recente nce tein io | 1,037,579 207,183 848,24: 2 325,698 "650,147 ‘416, "626 2,839,111 1,609,607 
POWEPINE «5. i0:6:s wie vie: sjo'e.0 « E 89,745 9,717 5 61,991 9,362 20,716 162,922 104,285 150,112 
Other management expenses... | 999,639) 1,883,010} 368,299 £: 207, 7,495 1,563,248 661,421 685,204 1,244,411 4, 057, 399 2,042,170 

Total management expenses 6,201,820] 20,870,612! 6,718,627] 17, '380,9' 998 27,088,794 11,406,703 9,980,925 14,985,834 65,476,768 46,122,323 
IM os cic aiewtiecion siewite som 930,883 | 2,017,595] 1,080,774 ay "988, 592 5,735,395 2,084,163 1,140,345 960,181 5,076,419 5,226,501 
Repairs and exp. on real estate. | 105,414| 461 ,000} 51,086 "472.189 » 308,437 275,797 79,382 2,273 1,594,655 677,913 
RIND onic oie: sions see sisiweciee ce | 588,826 62,528,062} oo. os cnse 1,157,790! 384,152 135,821 366,163 73,286 398,090 727,906 

Total. .......-.---0++-.. 8,003,969 28,020,454 | 8,735,211 21,794,599| 34,551,625 14,760,451 12,515,074 16,277,150 76,555,758 53,752,968 
Total disbursements.......... 26,277,635| 111,699,218 37,946,234] — 117:033/838] 158,860,034 68,670,818 27,461,429 36,820,065 167,904,231 122,723,481 
Income saved................ if 3, 108,246) 26,024,799 24,328,083} 13,910,601 40,533,453 34,355,942 21,737,862 26,555,171 132,614,229 101,215,746 

Policy Exhibit G | G I IG 
aS 99 909 5 4 on" 4 
er ee | 0 38,344 12 ‘si 41,085 95,415 203,585 64,634 oa 85,276 ea =_ 
paid-for basis. (Amount) i... otoee eee See: “* 472,817 2,856,086 2,760,463 
1, 9 173,863,955) 429,919,332 167,872,149] 332,116,624 264,439,965 290,014,503 127,526,613 690,842,301 402,075,428 
: : | 9 23,354,178) OOMUENG!  Seaseeceel Giccsseaeh  coabeneeall erecta DUATTOED| bs wens SOOM MO| = ciaceaess 
POO Ere) rice) fucaaeisl -saaagcech  daedeacdl -Scaugucdl = wean cas 94,201,544 483,108,317 574,587,507 
BUS ADO) soiereis wie soisisasiecteee | 9 "4,396, 765 363,801 6,538,944 3,470,005 3,338,809 2,813,193 97,520,305 34,176,839 
Oi iecaeewsese|| “-iseseseacee| ° Wsesenenl sghtaceely alee  caeeeee 8,393,905) § ........ 1,582,152 324,733 
‘ eo meee |, oGmnticnvee \Nawssaall acetate | er a ae 50,817,576 156, 737,523 107,828,688 
Total new issues.............. 0 174,837,805} 43 1, 316,137 168,239,036 338, 655,568 599,050,555) 267,911,313 293,353,312 130,339,806 766,363,520 436,252,267 
| g 23,354,178 ae ee eee ore SUSVISES| crcmrns cs 97,686,311 4,158,573 
Poy Sh waeericle Dhyana i eee fo) See ae ee eee ree (ame ers 145,019,120 639,845,840 682, "416,195 
; (Policies | 0 24,702 81,154) 20,095 78,213} 136,886 35,731 28,006 40, 374,245 1363 
Insurance terminated { g 5 BO} otdasenedl, eiseeteaall > aeaeeeeel) alanis ae S80. sisi genet 

DOT eee. steel! aerate, Sheetal, 0 6 sme 1) «tinier 374,532 2,515,522 1,529,955 
0 91,047,863 250,466, 599| 63,306,838 223,976,910 320,250,787/ 114,134,047 104,000,684 61,371,313 385,065,749 223,654,457 
g9 58,733,063) 52 ‘518, 185} Ssapeased  wolsvehitccdt  seestestncl. | georemaeee ADAIO E00) scaierscosais 17,065,204 4,487,710 
ee i eee Ficesiise|| Ub aevernte|| wecccine| " kemeleatt|| acsheted| mus meee 78,066,811 406,069,393 322,762,772 
Ingurance in force, _F licies : ~—S 801 093 477,217} 947,900 1,675,435 759,603 407,004 576,283 aaa 1,929,208 
paid-for basis’ Amount) $M eee aa ee ee eee | 3687100] 29,9521037] 20,218,728 
0 885,915,218} 2,4 11,863,363) 1,415,984,749| 2,472,651,779| 3,816,098,524| 2,350,450,298} 1,332,046,199 835,964,486 3,602,768,201 2 468,008,996 
POGASA SAGO!) “OMG ANTB00|  sccicsiceet| |)  wececasunl  “Geceamalll henner. RHMAS OPT) nc cncces 289,499,073 45,382,320 
ee oes NGetweseas| ise coleeall pcracescall, chanel, cneee gama ie eases e) Seema 709,623,711] 3,113,440,565|  3,154,692,554 
Net gainin amountin force..../ 9 — 83,799,942 183,849,538 104,983,196) 114,678,658 278,799,768 153,777,266 189,352,628 68,968,493 381,297,771 212,597,810 

9 —35,378,885 22,403,777 oenaae |) BP eeeenIt Olin eet immer eae 9,199,045 Senne 10,621,107 —329,1 
iene ee ‘ 66,952,309 233,776,447 359,653,423 








I—Company transacts industrial insurance; where such company also trans 


795, 156; dividend equalization fund, $2, 165,040. bIncludes $1,401,076 paid Nylic. 


neh. John Hancock—aIncludes stocks. 


bincludes industrial premiums. 


Metropolitan Life—aIncludes stocks. 
f which $1,889,838 is held by trustees. Includes $111,156,133 industrial premiums. 


* See premium income for apportionment of these amounts other than sums actually paid in cash. 
Equitable Life—aIncludes stocks. 


New York Life—alneluding 


Northwestern Mutual—aIncludes stocks. Trav 
orthwestern Mutua oes ee a1, 62 


bIncludes $7,000 dividends to stock- 
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March 30, 1922 


THE: SPE. TALOR 


Miscellaneous Insurance 








INSURANCE CATALOGUE 


Only Comprehensive Descriptive Com- 
pilation of Insurance Publications 


DEVELOPMENT OF INSURANCE 
LITERATURE 


Enormous Field Fully Covered by Statisti- 
cal, Educational and Actuarial Works of 
The Spectator Company—Maintains 
its Reputation as the Largest Insur- 
ance Publishers in the World 


The extent to which insurance literature has 
developed in America and in other countries is 
hest typified by a careful study of the recently 


issued Catalogue of Standard Insurance Pub- 
lications, published and distributed by The 


This catalogue is the only 
we of its kind in existence, The Spectator 
Company being the only insurance publisher 
in the United States issuing a catalogue. As a 
work of reference for every insurance com- 
pany, executive, manager, agent and_ broker, 
this bibliography, for that is what it amounts 
to, of insurance is indispensable. The pub- 
lished volumes listed by The Spectator Com- 
pany, and carried in stock to meet the demands 
of all branches of the business, and every de- 
partment of each branch, total 1525. These 
works are listed by titles and are more or less 
fully described in the catalogue, under appro- 
priate Classifications. 

As the largest insurance publishers in the 
world, this company during the past five years 
has issued every year an average of 51 an- 
nual publications, making a total of 102 if THe 
SPECTATOR, published weekly, be counted as 52. 
During the period mentioned, 8O other books, 
not annuals, were issued by the company, of 
which 18 were published during the past year. 


Spectator Company. 


Tue SpPEcrATOR CONTAINS OVER 


3000 VOLUMES 

As an appendix (covering 34 pages) to the 
new catalogue are printed the titles of books 
in the private library of The Spectator. Some 
of these insurance books are exceedingly rare 
and valuable, but most of them we are able 
to duplicate for any customer who might de- 
sire them. The number of insurance books and 
jamphlets in The Spectator library is 3040, ex- 
dusive of the sets of State Insurance Reports, 
which number individually 1905, making 4945 
books, reports and pamphlets. 

The courtesies of The Spectaior office and 
the use of our library will be cheerfully ex- 
tended to all visiting insurance men who may 
desire to avail themselves of them. This new 
catalogue, including elaborate index to all in- 
surance publications, contains 250 pages. 

There are presented in the index to authors 
the names of 57S insurance writers, The 
Spectator Company serving to promote the dis- 
tribution of their insurance works both in 
America and elsewhere. Our extensive agency 
connections in England, Australia, Japan and 
elewhere, have made available every worth- 
While insurance market for publications, and 
these are being added to from time to time as 


LIBRARY OF 


omand warrants. Throughout the United 
tates and Canada, The Spectator Company 
‘nds regularly a force of traveling salesmen 


Who are thoroughly eqaipped and trained in 


serving the insurance reading public in the 
selection of works of value for any partie ular 
purpose relating to the business. It is these 
facts, in addition to the confidence expressed 
by the established insurance world in The 
Spectator Company as foremost insurance pub- 
lishers for nearly 55 years, that have As- 
sured to authors the widest possible distribu- 
tion of their works in the insurance field. 


INSURANCE PUBLICATIONS 


SUPPLIED 


ALL EXISTING 


To the buyer of insurance literature, the 
service of The Spectator Company is unsur- 
passed. Carried in stock are more than 1500 
works dealing with every phase of every branch 


of the business, so that orders are promptly 
executed for all immediate needs. Our agency 
connections with the house of Charles and 
Edwin Layton of London, England, make it 
possible for us to secure promptly many valu- 
able publications of foreign origin, but em- 
bracing fundamentals of insurance that are 
presented by authorities of long recognized 
standing. The Spectator Company has long 


made it a part of its service to patrons to en- 
deavor to secure any insurance publication 
called for, and for this reason it has been 
able to fill completely «rders for all insurance 
works of American or foreign origin. 

The publications of The Spectator Company, 
as characterized by those listed in its catalogue 
have pointed out to thousands of those now 
engaged in this great business its possibilities; 
to the public these works have told of the 
beneficence of insurance, its relation to every 
phase of human life and activity, its necessity 
for the scientific, efficient and practical conduct 
of trade. This mass of literature has been 
most influential in overcoming the prejudices 
of half a century ago and has converted mil- 
lions of skeptics to become ardent and loyal 
supporters of an institution that has enjoyed 
unusual development during the present genera- 
tion. 


OvurR EXTENSIVE CIRCULATION SERVES THE 


INSURANCE BUSINESS 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the past year to about 3,000,000 
copies, averaging about 60,000 weekly. These 
standard publications, covering life, fire, cas- 


ualty and miscellaneous insurance, are recog- 
nized as authorities in their particular lines, 
and many have received the endorsements of 


the United States Government and State Insur- 
ance Departments. The statistical and _his- 
torical records of the various insurance com- 
panies, news and educational articles, and con- 
vincing arguments rendering the prospect's 
mind receptive to the solicitation of insurance 
men, are thus given wide public cireulation, 
constituting the most valuable SERVICE to the 
insurance companies. 

The potential powers that lie within the pub- 
lications of this company have increased from 
year to year until they have reached a_ stage 
where the proportions are bordering on the 
immeasurable. Insurance publications embrace 
everything from the simplest exposition of the 
principle of protection to the most technical 
analyses of actuarial and accounting problems; 
instruction for the public; instruction and in- 
spection for the agent; studies for the account- 
ant and office manager; insurance law; insur- 
ance medicine; actuarial computations; com- 
pany organization and management; financial 
and statistical history of the business and of 
companies; insurance contracts: fire prevention 
and protection; fire underwriting; field and 
office practice; brokerage and ageneyv; work- 
men’s compensation, liability and other mis- 
cellaneous insurance; marine insurance in all 
its phases; surety underwriting, and many other 


fields. 


INSURANCE YEAR BOoK AN INSURANCE 


CYCLOPAEDIA 


THE 


Among the annual publications of The 
Spectator Company is The Insurance Year 
Book, which originally was printed in a single 


27 
caf | 


volume embracing not a hundred pages, and 
now, for many years past has been published 
in two volumes, Fire and Marine, and Life and 
Casualty, the Fire volume containing 1412 pages 
and the Life volume 1478, a total of 2890 
pages. These two great volumes are recognized 
as the annual encyclopedia of the insurance 
business. The Handy Guide to Premium Rates. 
Applications and Policies is ai-cther annual vol- 
ume embracing the principal forms of contract 
offered by the life insurance companies, the 
latest edition embracing some 1514 pages. 


THE PRINCIPLES AND 


INSURANCE 


During the last five years The Spectator 
Company has published four volumes in a series 
of educational treatises on life insurance by 
William Alexander. These books include: What 
Life Insurance Is and What It Does; How to 
Sell Insurance; The Prosperous Agent, and The 
Art of Insurance Salesmanship. Another volume 
will later be added to conclude this series which 
is designed to round out the insurance agents’ 
education so far as such education can be in- 
cluded in nator siag 4 Fire Insurance Inspection 
and Underwriting, by Charles C. Dominge and 
Walter C. Lincoln, has been published in new 
and revised form. ‘This is a book that covers 
many purposes, and is widely read and used by 
many buyers of insurance, engineers, as well 
as insurance company managers, countermen, 
inspectors, map Clerks, general, special and local 
agents. 


Books ON 
PRACTICES OF 


RECENT 


ACTUARIAL WorRKS ISSUED AT GREAT EXPENSE 


The enterprise of The Spectator Company is 
illustrated by its undertaking. for the good 
of the business, the publication of the great 
actuarial works entitled the Illinois Standard 
Tables, prepared and compiled by Fackler and 
Fackler, the eminent consulting actuaries. 
Though the sale of such technical, but neces- 
sary, works is essentially limited and their pro- 


duction involves tens of thousands of dollars’ 
expenditure, The Spectator Compsny _ recog- 


nizes the need of the compilation and publica- 
tion of such scientific information for the use of 
the life insurance companies and actuaries, and 
continues to make such investments in behalf of 
insurance in the expectation that its enterpris- 
ing service will continue to be appreciated in 
the future, as in the past, by the insurance 
world. The Illinois Standard Tables will be 
published in three volumes, embracing net pre- 
miums, terminal reserves, mewn reserves and 
cost of insurance covering mcdified preliminary 
term Illinois Standard American Experience at 
3% per cent. 

These are but a few of the many new pub- 
lications, in addition to a large number of 
educational leaflets by Wm. T. Nash and others, 
designed for the instruction of agents and for 
their use in winning the interest of prospective 
applicants for life insurance. 


WRITE FOR THE NEW CATALOGUE 

It is the desire of the publishers to present 
the eatalogue of insurance works free to all 
the earnest men of the insurarce business, com- 
pany managers, agents and brokers, who are 
students of the technique and development of 
the profession in its various branches. On re- 
ceipt of ten cents to cover postage, this cata- 
logue containing two hundred and fifty pages, 
eovering the insurance publications of the world, 
will be mailed on request. 


LARGE ORGANIZATION MAINTAINED 


To handle the vast amount of detail attend- 
ant upon the compilation, publication and dis- 
tribution of this enormous number of insurance 
works, large editorial, statistical, clerical and 
sales departments are necessarily maintained 
by The Spectator Company to give prompt and 
accurate service to the insurance world in sun- 
plying anything that may be desired in the way 
of insurance information and literature. 

Everything which the above article says about 
insurance publications tends to emphasize our 
long carried trade mark. When it is published 
by The Spectator Comnany it is the standard 
work on the subject. If it is an insurance book 
that you want, ask us about it. 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 
















SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


506 Forsyth Bldg. ATLANTA, GA. 





Le 


A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc, 


“Life Insurance Service” 
10 So. La Salie St. Chicago, Il}, 
“20 Years’ Experience Backs Our Service” 































Prominent Agents and Brokers 





















LEON IRWIN & CO.. Inc., New Orleans, La. 
REPRESENTING 


American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 
Fidelity-Phenix ‘ , 
Insurance Underwriters BROKERS’ LINES SOLICITED 








MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street CHICAGO 
Te‘ephone Rando!p} 3473 





















PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 














J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. . ; 
Temporary money advanced on strictly private 


arrangemens. : 
All communeations held personal and confidential. — 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 
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W. H. GOULD 
ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST, 
NEW YORK 











JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 


















FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. Indianapolis, Ind. 
Hubbell Building Des Moines, lowa 


















Actuarial 

















FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 
35 Nassau Street New York 


JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 






















WINFIELD W. GREENE 
CONSULTING ACTUARY 
AND UNDERWRITER 
Specializing in Casualty Insurance 
and Wo:kmen’s Compensation 
35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 


JNO. A. COPELAND 


CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA, 























| DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 





T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 BROADWAY NEW YORK 








T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 











F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 























A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 


































MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 











Insurance Examiners and Adjusters 





—— 





















FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, Iowa 
Telephone Walnut 3761 


NEW YORK COLLEGE AND UNIVERSITY 
GRADUATE, A. B. LLB. 

With Twenty Years’ Practical Experience in Insurance manage 
ment, underwriting, loss adjustment and investment departments 
of American and foreign insurance companies, desires to 
losses, procure capital, and handle fire, marine, life, casualty 
surety matters on per case or per diem basis. 


Address A. L. CAMERON Box 10, Care, The Spectator 











Cable Address: Lawbond—New York 
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Underwriters 
Statistical Bureau, Inc 


We render complete statistical service 
of the highest type, because of thorough 
familiarity with Insurance Department 
and supervising boards’ requirements. 
Reinsurance and Cancellation schedules 
d promptly and accurately. Rates 


prepare eit 
Results most satisfactory. 


reasonable. 


Phone: ASHLAND 7356 
153 Fifth Ave., New York City 











TABLES OF COMPARATIVE BENEFITS 
An Important Publication Which Digests 
the Workmens’ Compensation Laws 

of the Various States 
Concerning the work entitled “ 
Comparative Benefits of Various Compensation 
laws,” the publishers have received a letter 


Works 


Tables of 


from the Chicago Bridge and Iron 
which states that: 

“The writer has a copy of your. Tables of 
Comparative Benefits of Various Compensa- 
tion Laws, January, On Monday last, 
March 13, this table was used in connection with 


a hearing before Referee S. Scott) Smith at 


1922. 


Sharon, Pa., and your book was used by the 
writer. All parties present were well pleased 
with the issue, took a memorandum of it and 
were going to order a copy. 

‘Tam just giving you this information to let 
you know that the Tables were of value to 
such parties who handle compensation matters 
in the various States of the Union.” 


Liverpool & London & Globe Field Changes 
Following the promotion of Special Agent 
Matthew S. Reeves from the eastern New York 
ied to the New Jersey metropolitan field, effec- 
tive April 1, the Liverpool and London and 








[A 


of 











Newark has divided the territory 
formerly under Mr. Reeves’ supervision, giving 
the southeastern portion to L. C. Poole, for- 
merly Mr. Reeves’ assistant, and promoting 
from office J. W. Delaney to the northeastern 
feld. Mr. Delaney has been in the underwriting 
department of the company for some time. 


Globe of 


Money in Mortgages 
(Continued from page 25) 
from an official of a life insurance company, 
who says : 

We consider this service very valuable be- 
cause it not only does away with re-examination 
of abstracts here in the home office, but it gives 
us a guaranty covering not only defects in titles 
but also guaranteeing us that the mortgage is a 
valid and subsisting first lien and that we hold 
it by valid assignment, thus protecting us 
against forgery and fraud. 

An attractive feature of the plan is the fact 
that the abstract can be held subject to our 
order by the local mortgage company (always 
a tesponsible concern) and thus do away with 
the constant requests for the use of these ab- 
stracts, and the persistent follow-up necessary 
to get them back and, what is worse, the occa- 
sional loss in the mails. 
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D. L. Weaver has been appointed special 
agent for the Edward Brown & Sons General 
Agency at San Irancisco for its Montana and 
eastern Washington territory. He will establish 
headquarters at Spokane. He ‘succeeds W. I. 
McCallum, who recently resigned. 

H. J. Stewart has been appointed assistant 
agency superintendent for the Northern depart- 
ment of the West Coast Life ftnsurance Com- 
pany of San Francisco. Mr. Stewart has been 
cashier of the Portland office for the past four 
years and is the son of J. W. Stewart, agency 
superintendent for the company’s Northern de- 
partment. The new appointee has a host of 
friends, who are congratulating him. 

M. FE. Singleton, president of the Missouri 
State Life, and W. E. Russell, second vice- 
president, are making an inspection tour of the 
West and Northwest sections, in which the 
company has established agencies and branch 
Chambers of commerce of the Western 
Rus- 


offices. 
cities have invited Mr. Singleton and Mr 
sell to be their guests. 

William H. Betts has been appointed superin- 
tendent of the accident and health department of 
the San Francisco branch office of the Aétna 
Life Insurance Company. 

Earl R. Harris has been appointed special 
agent of the United States Fidelity and Guar- 
anty Company in its Sacramento Valley, Cali- 
fornia, territory. He will make his headquar- 
ters at Sacramento. For the past two years 
Mr. Harris has been connected with the A£tna 
and its affiliated companies. 

Frank P. Manly, president of the Indianapolis 
Life, issues a weekly bulletin. Heading the list 
last week for personal volume was President 
Manly. He is one of the few life insurance 
presidents in the country that gets out and 
hustles with a rate book and application blanks, 
and sets an example for his agency force. 

Id. D. Smith and Sons, Salt Lake City in- 
surance and real.estate agents, have announced 
their removal from the Atlas Block to the 
offices formerly occupied by the MceCornick 
bank in the McCornick building, where they 
will have a better location and more space. 

H. J. Saunders, president of the Western 
States Life Insurance Company of San Fran- 
cisco, has recovered from an illness of many 
weeks’ duration sufficiently to leave on a motor 
trip through southern California. He is not 
expected to take up active duties for another 
month or two. 

" C. Riester of the Ballard, Green-Smith 
Corporation has resigned as a member of the 
brokerage committee of the New York Board 
of Fire Underwriters and has been succeeded 
by John B. Faatz. 

George K. Johnson, president of the Penn 
Mutual Life Insurance Company, has reminded 
the board of directors of his desire to be re- 
lieved from the great responsibilities of h*‘s 
office and has asked that his resignation be ac- 
cepted not later than June 30. 


F. TI. Mosher of Baltimore, State agent for 
the Home in West Virginia and for the 


Franklin in Maryland, is passing a few weeks 
in New York in connection with the main office 
of these companies. 

Louis Van Orman of Portland, Ore., has been 
in New York for the past week. His mission 
is to get a good fire company to represent in his 
State. Mr. Van Orman is domiciled at the 
Hetel Pennsylvania. 

Norman B. Moray of Chicago, vice-president 


and general agent for the Hartford Accident 


and Indemnity Company, left last week for a 
trip to the Pacific coast. 
way of Canada. 


He will return by 


I’, L. Stabler, general agent of the Inter- 
State Fire Insurance Company of Detroit, has 
resigned as of April 1, and F. H. Sabin, who 
has been with the North British and Mercantile 
Insurance Company and its associate companies 
for some years and is now their resident general 
agent in Chicago, will succeed Mr. Stabler. 

BILL FAILS AT THIRD READING 
Set Back for Preliminary Term Insurance 
in Massachusetts 

Boston, Mass., March 27.—The preliminary 
term bill for valuation of life policies, which 
has been presented to the Massachusetts Legis- 
lature for several years, was again defeated 
when the Senate refused to pass the bill to a 
third reading last week. 

The bill was recommended by the special 
commission appointed last year to study insur- 
It had the support before the 
Committee on Insurance of Commissioner of 
Insurance Clarence W. Hobbs and of all the life 
insurance executives in Massachusetts. 


ance problems. 


Accelerative Endowment Under Fire 

Boston, Mass., March 28.—Attorney Gen- 
eral Allen, who handed down an opinion Thurs- 
day to Commissioner of Insurance Clarence W. 
Hobbs that the Mutual Benefit was writing 
business in this State illegally because of its 
endowment plan, withdrew the 
opinion the following day and announced that 
he has reserved the matter for further consid- 


accelerative 


eration. 


Will Investigate for Life Companies 

J. J. McIntyre, who recently resigned from 
the Equitable Life Assurance Society of the 
United States, is now doing business as a special 
investigator of life insurance companies with 
offices in the Woolworth building, New York. 
Mr. McIntyre was formerly connected with the 
Hooper-Holmes Bureau and is well known in 
both the casualty and life insurance fields as a 
man of more than ordinary ability. 

Mr. McIntyre has had a great deal of ex- 
perience in investigating doubtful cases for life 
insurance companies and has been very success- 
ful. Even the larger companies have not sufficient 
work to keep a well-trained investigator upon 
their regular staff, so that Mr. MacIntyre has 
epened his office to handle for all the companies 
their special work, the sort of cases which the 
ordinary inspection department is not equipped 
to handle. 


North British Group Will Write Ocean 
Marine 
\lbert Ullman will, early in April, open an 
office at 48 Beaver street, New York, where he 
will be in charge of ocean marine underwriting 
for the North British Mercantile of London, 
the Mercantile and the Commonwealth of New 
York. and the Pennsylvania Fire of Philadel- 
phia, these companies having decided to engage 
in Ocean marine insurance. 
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PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


~ 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 
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‘*Life Insurance and 


—How To Sell It” 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 





ABSORBING AND INTERESTING 
$1.00 postpaid 


The Insurance Field Co. 


Incorporated 
Box 617 Louisville, Ky. 


Te ——— 


THE MUTUAL LIFE OF ILLINOIS | 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An “Old Line” Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested, 














C. E. Clarke, President J. R. Anthony, Jr., Secretary 


CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: St. James Building, Jacksonville, Fie. 
Accident and Health Insurance 


Commercial and Industrial 











SOUTHERN LIFE AND HEALTH INS. CO, 
‘“‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 


P. O. BOX 884 BIRMINGHAM, ALA 





THE LAFAYETTE LIFE INSURANCE COMPANY 


LaFayette, Indiana 
Our Copyrighted Service Pension Agency Contract Builds a Future for Agency 
Managers. 
They All Like It—That’s Why They Stick. Fine Opportunities and Territory 
Address Home Office. 


W. W. LANE, Secretary A. E. WERKHOFF, President 
W. R. SMITH, Supt. Agencies 








North American National Insurance Company 


Des Moines, Iowa 
d Assets, $910,670.66 
Lines Written: 
Fire, Tornado, Hail 
O. P. ODE, President 
JOHN PETERSON, Secretary 


W. G. HODGE, Asst. Secretary 
V. F. BECKER, Treasurer 

















HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 
The 62nd Annual Report Shows: 


Premiums received during the year 1921..............200-% $6,990,547 
Payments to Policyholders and their beneficiaries in Death 

Claims, Endowments, Dividends, Etc.............eeee 4,740,340 
Amount Added to the Insurance Reserve Funds............. 2,121,307 
Net Interest Income from Investment. ..........eeseeseees 1,964,050 

($642,638 in excess of the amount required to maintain the 

reserve) 

Actual mortality experience 53.44% of the amount expected. 
RetARRO TM EA NOIIOR <6 sn: o:0 a:cinia:pia/nieiece’s, ar s:e't eininin creleceavece bierereie $223,116,887 
PATE AEED 5: 5<0105d ciaieia cite </ccecincetis wale aie iene aGlaetoeere 43,222,328 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
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ILlinois Standard Tables 


NET PREMIUMS, TERMINAL RESERVES, 
MEAN RESERVES, AND COST OF INSURANCE 


Modified Preliminary Term, Illinois Standard 
American Experience Three and 


One-Half Per Cent 


IN THREE VOLUMES 


Computed by 
FACKLER & FACKLER 


Consulting Actuaries 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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ILLINOIS STANDARD ‘TABLES 


Net Premiums, Terminal and Mean Re- 

serves and Cost of Insurance on the 
Illinois Standard basis have been limited to a 
a few of the principal plans of life and endow- 
ment insurance. 


U P to the present, the published tables of 


The inquiries for tables, other than those 
published, have been so numerous as to lead 
THE SPECTATOR COMPANY to publish a 
work which will provide those interested in 
policies on the Illinois Standard basis with 


practically all tables needed on the American 
Experience Table and three and one-half per 
cent interest. 

These tables, compiled by Fackler & Fackler, 
the eminent Consulting Actuaries, New York, 
are very extensive and cover not only the more 
popular and usual forms, but also a number 
of other plans which may be more generally 
issued on this basis, now that the Premium, 
Reserve and Cost of Insurance Tables for them 
are conveniently available. 


PREMIUMS, RESERVES AND COST OF INSURANCE 


The tables cover a number of Limited Pay- 
ment Life plans with premium payments for 
other than the usual ten, fifteen and twenty 
year periods, Endowments for periods at inter- 
vals of five years from ten to forty years, and 
ten-payment, fifteen-payment and twenty-pay- 
ment Endowments for these periods. “Birthday 
Endowments” are also included, maturing at 
stated ages, subject both to limited payment and 
to continuous premiums. 


The premium tables are very complete, show- 
ing from age fifteen upwards the first year pre- 
mium, the renewal premium beginning with the 
-second year of the policy, and the renewal pre- 
mium beginning with the twenty-first year of the 
policy for such long-duration forms as are 


valued on the twenty-payment life preliminary 
term basis under the law. 

The Reserve and Cost of Insurance Tables 
show the first year reserves (and cost) and all 
the following reserves (and cost) during the 
entire premium-paying period of the policy ex- 
cept in the case of the whole life policies, for 
which the tables cover the first fifty years of 
duration. The tables thus cover the period 
during which certain ages and certain policy 
forms are required under the Illinois Standard 
law to be valued on the full net level premium 
reserve basis. 

The premium and other tables have been 
arranged in this complete form so that it will be 
unnecessary to refer to other publications for 
data at the longer durations. 


GROWING IMPORTANCE OF ILLINOIS STANDARD TABLES 


The 1920 Report by the Massachusetts Insur- 
ance Commissioner discusses at some length the 
valuation of life insurance policies upon the 
various preliminary term bases. He stated that 
on December 31, 1918, ninety-nine companies 
used the Illinois Standard basis of valuation, 
and that it was already law in Idaho, Illinois, 
Indiana, Michigan, South Dakota and Tennessee, 
having the effect of law by ruling in several 
other States. 

The State of Maryland has since adopted the 
Illinois Standard in its laws, and New Jersey 


adopted, during the year 1920, a valuation basis 
which is the same as the Illinois Standard for 
most preliminary term plans, but requires some- 
what higher reserves for some low-premium 
forms. New York has had preliminary term 
legislation under consideration in recent years, 
and in Massachusetts a special Commission has 
reported favorably on a law proposed for enact- 
ment this year. 

The facts indicate that the use of the Illinois 
Standard as a valuation basis is likely to extend 
still further. 
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Whole Life 
Ten-Payment Life 
Fourteen-Payment Life 
Fifteen-Payment Life 
Sixteen-Payment Life 
Seventeen-Payment Life 
Eighteen-Payment Life 
Nineteen-Payment Life 
Twenty-Payment Life 
Twenty-five-Payment Life 
Thirty-Payment Life 


ENDOWMENTS FOR STATED PERIODS 


Ten Year Endowment 
Fifteen Year Endowment 
Twenty Year Endowment 
Twenty-five Year Endowment 
Thirty Year Endowment 
Thirty-five Year Endowment 
Forty Year Endowment 


LIMITED-PAYMENT ENDOWMENTS FOR 
PERIODS 


Ten-Payment Fifteen Year Endowment 
Ten-Payment Twenty Year Endowment 
Fifteen-Payment Twenty Year Endowment 
Ten-Payment Twenty-five Year Endowment 
Fifteen-Payment Twenty-five Year Endowment 
Twenty-Payment Twenty-five Year Endowment 
Ten-Payment Thirty Year Endowment. 
Fifteen-Payment Thirty Year Endowment 
Twenty-Payment Thirty Year Endowment 





LIFE AND LIMITED-PAYMENT LIFE PLANS 


IMPORTANT TABULATIONS IN THREE 


VOLUMES 


These tables (about 720 pages) embrace Net Premiums, Terminal Reserves, Mean Reserves 
and Cost of Insurance on various standard forms of life and endowment insurance, viz: 


TABLES FOR 


Life and — Life, Eleven Plans 
Endowments for Stated Periods, Seven Plans 
Limited-Payment Endowments for Periods, Fifteen Plans 
Endowments at Stated Ages, Six Plans 


Limited-Payment Endowments at Ages, Eighteen Plans 


Below are fully detailed the plans covered by these tables on the Illinois Standard basis, 
American Experience Table, with 314 percent interest, which have been compiled by Fackler 
& Fackler, and printed in these three books: 


Ten-Payment Thirty-five Year Endowment 
Fifteen-Payment Thirty-five Year Endowment 
Twenty-Payment Thirty-five Year Endowment 
Ten-Payment Forty Year Endowment 
Fifteen-Payment Forty Year Endowment 
Twenty-Payment Forty Year Endowment 


ENDOWMENT AT STATED AGES 


Endowment at Age Sixty. 
Endowment at Age Sixty-five 
Endowment at Age Seventy 
Endowment at Age Seventy-five 
Endowment at Age Eighty 
Endowment at Age Eighty-five 


LIMITED-PAYMENT ENDOWMENT AT AGES 


Ten-Payment Endowment at Age Sixty 
Fifteen-Payment Endowment at Age Sixty 
Twenty-Payment Endowment at Age Sixty 
Ten-Payment Endowment at Age Sixty-five 
Fifteen-Payment Endowment at Age Sixty-five 
Twenty-Payment Endowment at Age Sixty-five 
Ten-Payment Endowment at Age Seventy 
Fifteen-Payment Endowment at Age Seventy 
Twenty-Payment Endowment at Age Seventy 
Ten-Payment Endowment at Age Seventy-five 
Fifteen-Payment Endowment at Age Seventy-five 
Twenty-Payment Endowment at Age Seventy-five 
Ten-Payment Endowment at Age Eighty 
Fifteen-Payment Endowment at Age Eighty 
Twenty-Payment Endowment at Age Eighty 
Ten-Payment Endowment at Age Eighty-five 
Fifteen-Payment Endowment at Age Eighty-five 
Twenty-Payment Endowment at Age Eighty-five 
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EACH VOLUME COMPLETE IN ITSELF 


Illinois Standard Tables are issued in three 


volumes: 


Volume I. Net Premiums and Terminal Re- 


serves. 
Volume II. Mean Reserves. 


Volume III. 


Cost of Insurance. 


A large majority of the Life Insurance Com- 
panies in the United States have adopted the 
Preliminary Term plan in valuing their policies, 
and it was decided to compile and publish these 
elaborate tables to assist these companies in the 
computation of Premiums, Reserves, Surrender 
Values, Dividends, and items for the Gain and 
Loss Exhibit for policies valued by this Pre- 
liminary Term method. 


While each volume is complete in itself, 
thoroughly covering the data as shown by the 
respective titles, the three volumes will be issued 
in uniform style of paging and binding, thus 
constituting a handsome as well as valuable set 
of actuarial books. 


These tables will be printed upon heavy dur. 
able paper in clear legible type, with wide mar. 
gins, and will be suitable for practical use 
in all Actuarial Offices, Insurance Departments 
and Insurance Companies. The paper used is 
Strathmore Snowdrift Vellum, made especially 
for this work. 


The volumes contain valuable data for gen- 
eral agents and other students of insurance. 


PRICES 


Single Volume, $25. 


Set of three volumes, $60. 


Published by 


THE 


CuHIcaco OFFICE 
INSURANCE EXCHANGE 


SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 
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Excellent Iowa territory and liberal 
contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


F 50 WE WANT AGENTS 


THE DES MOINES LIFE & ANNUITY CO, 


A. L. HART, Agency Mgr. 
q e Office—Register Tribune Bldg.—De Moines, rowa 





The Farmers and Bankers 
Life Insurance Company 
Invites Inspecttion—Inquiry of ne 


It Issues 


POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that creates 
a genuine spirit of loyalty between Agents and Company. 


HOME OFFICES: WICHITA, KANSAS 




















mt REE WASHINGTON LIFE INSURANCE CO. 


Charleston, West Virginia 


» you seeking an agency in the States of West Virginia, 
9, Kentucky, Tennessee, Virginia, North Carolina, South 
( ralina and Georgia? 
Psion 
: ERNEST C. MILAIR, 
Vice-President and Secretary 


THE COMPANY OF 
—] Bf od of SI 1-4 


— Fe 


owe LIFE 


Lia FE-A 


GEO. KUHNS pres. Bis) }0) We (0) 0. bs) 

















QUALITY INSURANCE—CHARACTER SALESMEN 
Wanted — Specialty Salesmen — Wanted 


say Sure Enough Salesman, who has the proper Intestinal 

‘Equipment, who is ‘‘Four Square” and willing towork;can make 

Mot less than $20,000.00 per year helping us to continue the 
aking of all Life Insurance records. 

Great Opportunity for the men who can qualify! ! 

#rom May,1919, to May,1920, Twelve Months—One Year— 

Wewrote Ten Millions Life Insurance. How? Let us tell you. 

We kave the plan; we furnish the leads. 

Hyou can qualify, write or wire 


u LIBERTY LIFE INSURANCE COMPANY OF KANSAS 


Topeka, Kansas. 


GENERAL CASUALTY 
and SURETY INSURANCE 


Workmen’s Compensation, Automobile, 
Health, Accident, Plate Glass, Res- 
idence, Burglary, etc. 

Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY CO. 


ELMER H. DEARTH, President 
606 Woodward Ave., Cor. Congress Detroit, Mich. 


INSURANCE 




















Cuarantee fimd 
ir 
Coerelcliten| 
@hiitelatel 
PURE LIFE 


Bee ANCE oe 
XO cee) 


Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and: 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 

















YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 
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W hy ? 
At the End of 
the Road 


When? 


A new leaf- 
let for circular- 
izing policy 
holders and the 
best of many 
How? 


from the pen of 
this well known 


author, 
PRICES 
1,000 copies. . .$ 30 
5,000 - . 110 
10,000 ee . 200 














PREVENT LAPSATION 


An unnecessary question. You know 
that lapses are expensive; that business 
saved means more protection and 
greater earnings. 


The time to save business is before it is 
lapsed. ‘There is a famous old adage, 
“An ounce of prevention is worth a 
pound of cure.” Make your effort 
when you send the premium notice 
rather than after the days of grace are 
over. 


The most effective way would be a 
paper sales talk sent with the premium 
notice. By this method you will ef- 
fectively get the life insurance vision 
before the policyholder when he needs 
it most. 


THE SPECTATOR COMPANY 


Cuicaco] OrFice: 
INSURANCE EXCHANGE 


135 Wiii1aAmM STREET 


NEW YORK 








—————— 


| 
Why We Don’t | 


Live Forevey 


By 
W. T. Nash 


One of the 
most convine- 
ing sales talks 
ever published, 
If your policy. 
holder lapses 
his policy after 
reading it he is 


hopeless. 
PRICES 
1,000 copies. . .$ 20 
5,000 ‘** .., 8 
10,000 ‘* ... 150 
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AN INVALUABLE 
REFERENCE WORK 
ON FIRE HAZARDS 


THE CONDENSED 


CHEMICAL DICTIONARY 


FOR UNDERWRITERS 
INSPECTORS, AGENTS, | 
BROKERS, ETC, 





Names and uses of 7,000 chemicals, with 
synonyms; chemical formulas; colors; 
properties; constants; specific gravities; 
melting points; boiling points; solubility 
in water, alcohol, ether and other sol- 
vents; their preparation and materials 
from which they are made; with a brief 
outline of the process; their grades and 
the kinds of containers in which they 
are customarily shipped. 


Fire Hazards are also defined, and the rail- 
road shipping regulations are given. 
Chemicals are arranged alphabetically. _ 
Book contains 528 pages, 6x9 inches in 
size. 
Specimen Subject Showing Method 
of Treatment. 


Acetaldehyde (Ethyl aldehyde, Acetic 
aldehyde, Ethanol, Aldehyde) 
CH3 CHO. 

Color and properties: Colorless, light, 
inflammable liquid; pungent, fruity 


odor. 


 —— = | Constants: 







Derivation: 
(a) from 








(b) 











ture 






















Fire hazard: 
Railroad 
label. 














silvering mirrors; dyestuffs. 


shipping 


Specific gravity 0.801; boil- 


ing-point 21°C. 
Soluble in water, alcohol and ether. 


(1) Commercially obtained 
“first runnings” of alcohol 


stills by fractionation in a special still; 
by passing alcohol 
platinum black; (c) by synthesis from 
acetylene gas. 
ture of 90 per cent. alcohol and con- 
centrated sulfuric acid into a solution 
of potassium bichromate. 
is heated 
and subsequently distilled. 


vapor over 


(2) By pouring a mix 


The mix 
in a reflux apparatus 


Method of purification: Rectification 
in a special type of still. 

Grades: Technical. 

Containers: Iron drums. 

Uses: Paraldehyde; organic synthesis; 


Dangerous. 
regulations: 


Red. 
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